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REALTOR 


When industry expands in 
Canada, it calls in 


TORONTO 


INDUSTRIAL 
LEASEHOLDS 


An affiliate of Webb & Knapp (Canada) Ltd. 
HEAD OFFICE: 12 Sheppard Street, Toronto 1, Ont. 
Offices In Vancouver, Winnipeg, Montreal. 


DW 


WITHOUT BONUS 


Repayment Period: 2-5 years 


On residences, apartment 
buildings, commercial prop- 


erties, land to subdividers 
and builders. Mr. M. Good- 
man. 


SATISFACTION GUARANTEED 





AGENTS INVITED 


Industrial and 


commercial space 





always available... 
Site selection 


Architectural 





design... 
Engineering and 
construction... 
Buildings for 


lease or sale. 















Write for your copy of 


“CONTEMPLATING 
A NEW BUILDING?” 


This new, fact-filled 








brochure contains an 
informative, A to Z 
study on all phases of 
building a new plant 
er warehouse, using 
the proven I.L. "Pack- 


yp 


age Plan”, 
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(1957) LTD. 
IT’S SO 
EASY TO DIAL 





MORTGAGE LOANS %,, 


from $1,500. to $300,000. 


At a charge of 


$4] MONTHLY 


for every $100 borrowed 
Guaranteed Lowest Co. Rate Obtainable 


TO BUY A HOME — if you have $1,000, 
we will loan $1,500. If you have $2,000, we 
will loan you $3,000 and so on to whatever 
you may need. 


| 641 Yonge Street, 


ON | 
TARGET 


Rocketing to new sales 
heights in 1958, Realtors 
set the pace for toppling 
all records in 1959. Vigor- 
ous sales techniques 
emerged from sound sales 
planning. 


During that period of suc- 
cessful selling, more resi- 


dential, commercial and 


industrial real estate adver- 
tisements were placed in 
the Star than in both 
other Toronto newspapers 
combined. | 


TORONTO DAILY STAR 


FOR BETTER 
RESULTS 


EM 8-361 


I 


RENEWALS 


If your old mortgage is fall- 
ing due, we can arrange © 
new one ‘at lowest market 
rates. 

We also buy or lend on 
first and second mortgages. 

SATISFACTION GUARANTEED 





COSMOPOLITAN FINANCE LTD. 


TORONTO, ONTARIO. 


WaAlnut 3-0939 
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The Canadian Realtor is the ck ae Cbieieiee:-\-  -,epemermemae 
official organ of real estate in ~~ 
Canada. It is published monthly 
for the Canadian Association of 


Real Estate Boards. 


€7 LOCAL BOARDS 
C.A.R.E.B. MEMBERSHIP 
REALTOR CIRCULATION 


(June edition 


Cri TW es “11 is well for a man to respect his own vocation, whatever it is, 


=v S »y Ps ° . 
Sauesle and to think himself bound to uphold it and to claim for it the 
respect it deserves.” — Charles Dickens. 


OFFICERS 


EDITORIAL — 
da: TRADE-IN STUDY A “MUST” 


DONALD H. KOYI. - 
Except for isolated cases, Canadian Realtors to date haven't given too 
much thought to another (possibly quite lucrative) segment of the real 
yq f 
a a estate business. When the idea of trade-ins pop into his head, the average 
sietaie a clini i Broker brushes it out of his mind as too complex . . . too nebulous . . . t00 
, Ss OWDEN - - - Montreal re. 
HERBERT R. FULLERTON Vancouver many ramifications . . . too much trouble. 
There is a possibility, however, that Realtors may have to re-adjust 
their thinking. Conditions will ripen for this type of transaction, as new 
Regional Vice-Presidents home completions exceed demand. Saturation markers will force new 
3 


MSAURICE KLINKHAMER - - Cran- ideas into sales promotional efforts. 
brook Trade-ins, or rather its root, bartering, is certainly not new. Various 
MURRAY BECKHUSON - Edmonton, . : : 


systems have been used since early recorded history. Bartering or exchange, 
R. P. KLOMBIES 


R. C. AITKENS - -  Boissevain, Man f I | } | ki il 
O ~AyMent. mn those days (a “Vv now “OOK INE -nSi were CX- 
ei ONG i payment Ose day na even ; << ng utensus cre ¢C 


was the basis for transactions long before currency was invented as means 


MARCEL AUDETTE - - - Montreal changed for weapons . . . food for clothing . . . wives for cattle . . . shelrer 
PATRICK KING - - - - Dartmouth for services rendered. Trade-ins need not be any more complex than these 


PAUL SHERWOOD - - Saint John, simple methods of exchange. 


In an article which appeared in the Canadian Realtor August 1958, 
Don Koyl authored an article entitled “So you want to go into business 
EDITORIAL COMMITTEE for yourself.” The story devoted two or three paragraphs to one form 


of trade-in. 
B. E. Willoughby 


Andrew Howrelick 


(Continued page 19) 
H. W. Follows 
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the changing 


Cc oOo 


face 


of 


tury canada 


By WES MITCHELL 


from... 

red river cart 
to jet liner. 
from... 

bois des vaches 
to liquid gold! 


Nine hundred miles is a mere blink 
of the eye in 1959. -Today we do not 
think of mileage in terms of weeks or 
or months. The means by which we 
transport ourselves from one point 
to another, is of little concern. Now, 
by merely picking up our phone, we 
can arrange our transportation for 
a given date, and then forget about 
it, until the moment of departure ar- 
rives. 

Such was not the case however 
in 1841, the year that the first wagon 
train left for the West. Weeks of 
preparation at Fort Garry (Winni- 
peg) saw immigrants involved in 
endless chores. Buying equipment, 
arranging supplies, stocking necessi- 
ties for the long and arduous trip 
across the prairies, with the elements 
not always being gracious hosts. In 
those days, the basic diet consisted of 
salt pork or bacon, beans, flour and 
tea. Food was cooked over a fire of 
“bois des vaches” (buffalo chips) 
and daily rations were often augmen- 
ted by the purchase of pemmican and 
wild game from wandering trappers 
and Indians. Pemmican being a mix- 
ture of dried ground meat and fat. 


The settlers soon learned that life 
on the trail left much to be desired. 
Those that used heavy wagons and 
democrats found that their vehicles 
couldn’t stand the gaff. Many an ex- 
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Paid 
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pensive wagon was left to rot along- 
side the trail, where its owner left it 
after transferring his goods to the 
now famoxs Red River Cart. The 
cart, all wood, and held together at 
the joints by strips of hide, was pur- 
chased from half-breeds, who realized 
approximately $10 for the sale. These 
light-weight land craft although 
crude suited the terrain admirably, 
for if a wheel came off, or a joint 
loosened, another strip of green hide 
was used, which when dried, clutched 
the wood in a cast iron grip. 


When the freighters left Fort Gar- 
ry, the trail pointed Westerly until 
Fort Ellice, near Shoal Lake was 
reached, then it headed Northwest 
through the Touchwood Hills thence 
across what is called the Salt Plains, 
until the South Saskatchewan River 
hove into welcome view. After ford- 
ing the river, and resting and water- 
ing the livestock, the train pushed on 
to the North Branch of the Saskat- 
chewan River and Fort Carlton. Here 
a week would be spent repairing 
equipment, buying supplies, and ex- 
changing news and pleasantries. As 
the Train pushed Westerly, following 
the River, Settlers left to seek out 
their homesteads. Some waited till 
the train reached Fort Pitt, others 
located around Victoria. The remain- 
der stayed until the weary travellers 
reached their final destination, Saska- 
toon. Upwards of six weeks had 
past since the wagons had left Fort 
Garry. Nerves were at raw edge, 
livestock were emaciated, wagons 
beyond further use and_ supplies 
down to the last handful of flour and 
end of bacon. 


li 


Leaving that part of Early Sas 


katchewan history which was carve 
through sheer physical courage, 
turn to a segment of history, m 
encompassing, but less roman } 
of the political .diathesis. 


In 1870, Saskatchewan, along wit 
Alberta and the Northern 
were amalgamated into the 
West Territories, a loose and ambic 
ous title, that gave many 
sighted pioneers a sense of frustratii 
However, true status was fina 
achieved in 1905, when Saskatchew«. 
became a Province. 
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In 1882, Lieutenant - Govern 
Dewdney wrote a report which 
cluded schools. We note with a 
gree of amusement, 
days, the erection of schools, pos 
a problem. Human procreation isn 


cae- 


even in the: 


always an asset to a busy administ>: 


tor. “Under the authority of the ¢ 
der in Council in that behalf, I 
now paying out of the appropriat 
for the North West Government, hc 
of the teachers’ salaries for ten Pr 
testant and. nine .Roman . Cathe! 
Schools, and am continually receir 
applications for others. 


The country is settling so fast t’ 
I anticipate having calls made on ? 
in .another.. year.. far 
amount I have had heretofor at / 
disposal. I am in hopes, however, t 
another year will see the passing »! 
school ordinance that will be acc: 
table both to the Government and ' 
people.” 


The construction of the railway ! 
tween 1881 and 1891 started a m® 
movement of settlers into Sasxs 
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chewan and Alberta. Where the rail- 
road went, so went civilization. 


Now in 1959, the ground work has 
been laid for another momentous de- 
velopment. The Federal and Provin- 
cial Authorities signed an agreement 
in the summer of last year to go 
ahead with the construction of the 
South Saskatchewan Dam Project. 
The dam will provide two important 
services. Besides producing up to 
75,000,000 kilowatt hours annually, 
it will irrigate the Palliser triangle, 
which encompasses 15,000 acres which 
was the disaster area in the wind- 
blown thirties. Costs of irrigating 
land will run about $25 per acre, 
with many pros and cons offered by 
farmers immediately adjacent to the 
watershed. Some insist that dry 
farming will produce everything they 
need, while others feel that irrigated 
land will permit them to turn to cat- 
tle raising if they desire. 


The town of Outlook, population 
885, is located near the proposed dam 
site. With an eye to the future, the 

stown fathers met with Hon. L. F. 
McIntosh, Minister of Municipal Af- 
fairs, and on August 29th, a by-law 
was passed enabling the Planning 
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Board to zone all rural and urban 
land in the community, with a regard 
for orderly growth. 


The cost of the earthen dam itself 
will run at approximately $96,000,- 
000, with $74,000,000 of this coming 
from Federal coffers. The Province 
will bear the costs of irrigation and 
power development ($40,000,000). 
When completed the dam will soar 
220 feet permitting a water depth of 
180 feet on the upriverside. The 
length is 16,700 feet and will hold 
back a reservoir of 116,000 acres of 
water. To control back-flow another 
dam will be built on the Qu’appelle 
River. This dam will be 4,300 feet in 
length by 134 in height. 


Total anticipated irrigated acreage, 
will be 500,000, however, this figure 
will not be reached for at least 10 
years,.after dam commences function. 


Modern Saskatchewan, through per- 
severance, astute planning and some 
luck (which was long overdue), has 
swung away from its singular exist- 
ence — that of relying solely on agri- 
cultural revenues for its livelihood. 
The tide has turned from this type of 
economy which was always at the 
mercy of the elements. Now, more and , 


Regina — Capital of Saskatchewan 


more manufacturing plants are lo- 
cating in the Province, drawn by the 
cheap fuel (natural gas) and oil by- 
products, plus anticipated low power 
rates when the S.S. Dam is completed. 

And too, there is plenty of room 
for expansion. Costs per acre in the 
rural areas, are far below land prices 
for equivalent acreage in the Eastern 
Industrial Belt of Ontario. 

The boom in Regina is a good yard- 
stick indicator. Most indices. show 
improved industrial conditions. In 
1958 the first nine months showed 
857 housing starts against 663 in 
1957, and total amount of building 
starts were 2,321 against 1,776, for 
the previous year. 


The growing demand for fe. tilizer 
encouraged an American Company 
to seek deposits in Saskatchewan. In 
December of last year, the company 
will have produced a full train load 
of potash for Canadian and American 
markets. In the Gordon Commission 
Report on Saskatchewan the pros- 
pects of potash being an important 
cog in that Province’s economy, was 
mentioned. 


Recoverable reserves in Saskat- 
chewan total an estimated 6.4 billion 
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Prime Minister Diefenbaker officiated at the commencement Ceremonies at the pro- 
posed South Saskatchewan Dam site, May 27th, 1959. 


tons of potassium oxide, all at an 
easily recoverable depth of less than 
3,400 feet. This situation proved so 
favourable that the Potash Company 
of America will erect a $20,000,000 
plant and mine near Saskatoon. 


Smaller industries are also being 
built in the Province. A good example 
of Prairie ingenuity is a Public Cor- 
poration called Prairie Fibreboard 
Ltd., a plant which manufactures in- 
sulating board out of straw (easily 
obtainable from the grain fields) 
waste paper, cord wood, water and 
chemicals for binding. Although the 
plant started operations only recently, 
600,000 square fet of insulating 
board has been sold, with a back log 
of 4,000,000 sqare feet which will be 
sold within three or four months. 
Over 5,400 shareholders have $4,000,- 
000 invested in this plant. 


Saskatoon also is appreciating the 
boom. Building permits issued in 1958 
totalled over $24,000,000.00. Housing 
starts in Saskatoon for the first eight 
months of last year compared with a 
corresponding period of 1957 were: 
986 to 755. This represents over 
$3,000,000 ‘more than the value of 


1957 starts, which were $5.5 millions. 


Industrial zoned land immediately 
adjacent to the city runs at between 
$1,200 and $3,500 per acre. These 
comparatively low prices, coupled 
with low costs of natural gas, and 
other resources cannot help but 
paint a rosy picture within the next 
decade. 


NORTHLANDS 


Buffalo Narrows is one of the old- 
est settlements in Saskatchewan. Lo- 
cated 120 miles north of Meadow 
Lake, between Peter Pond and 
Churchill Lakes, it has a population 
of some 700 persons. Last year the 
Department of Natural Resources ex- 
tended an all weather highway north 
to the settlement. It has now become 
an important commercial centre in 
addition to being the local centre for 
commercial fishing, mink ranching 
and trapping. A winter haul road 
extends north from Buffalo Narrows 
to commercial fishing camps and then 
to Uranium City. An air harbor and 
landing field have also been estab- 
lished there. 


Steady growth made it necessary 
to make a new townsite subdivisio: 
to provide new building sites for ex 
pansion and have the plan conform ¢ 


the improvements established on the 
ground. 


A subdivision was completed by th 
department’s surveys branch, and th. 
pattern has now been established f 
the growth of the settlement in ay 


orderly manner. 


The subdivision consists of 208 lots 
and 28 parcels of land. Most of th. 
residential lots are of good size, wit 
66-foot frontage and a depth of 121 
feet or more. Ample space has bee: 
provided for community use in parks 
and recreational centres. 


The townsite is under the adminis- 
tration of A. H. MacDonald, direct: 
of the northern affairs branch of th 
department and local administrat‘o: 
is carried out by the department's 
conservation officer residing at Buf 
falo Narrows. 


OILS 


Millions of years ago, organic sub- 


stances were caught and trapped 
thousands of feet below the earth- 
surface, to lie undisturbed until th 
ge. Oli, 
liquid gold to the romanticist, is nov 
sought for across the face of th 
globe, and fortunate is the count) 


which lives over its wealth. Fortunes 


twentieth century’s machine a; 


have been won and lost, battles have 
been fought, isms have been created 

all over this basic commodity. 
without which 


machines wouldn’ 


Modern buildings are mushrooming 
throughout the entire province. 





turn, transportation wouldn’t run, 
and the world as we know it... just 
wouldn’t be. 

To supply these hungry demands, 
and encouraged by the fabulous oil 


strikes in Alberta at Leduc and Tur- 


exyner Valley, Saskatchewan ser 
“entered the Oil Picture. 
1948, wells have 
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into produc 


Since that bes 
found and ‘pump 
volume. In 1998 al 
barrels were pro 
ing to note the 
ducts which 


material. 


For the painting 
painter’s naptha, 
vents; for 
tergents, law 
alcohol, insulations, candles, 
inks, matches, paper ete. 
thousands of uses including 
the medical field. 


EXPANDING ECONOMY 


Regina, not to be outdone by Sas- 
katoon’s Potash Industry has slated 
for production by the end of 1959, a 
primary Steel Mill, whose production 
will be almost solely oil and gas 
piping, for the expanding oil and gas 
industries. Raw material for the pre- 


s 


sent will consist of scrap iron from 
’ 


=“collections throughout the Prairie 


Provinces. When the mill orders ex- 
ceed this source of supply, ore will 
be purchased from existing and fu- 
ture iron mines in Western Canada. 


If the Wenner-Grenn Trench _ be- 
comes an actuality in the top end 
of British Columbia, it should reveal 
sufficient iron deposits to supply Re- 
gina’s Interprovincial Steel Mill. 

Up in Northern Saskatchewan 
there is rumoured that a Pulp and 
Paper Mill will soon be built. This 
rumour started shortly after Federal 
and Provincial Government signed 
agreements on the South Saskatche- 
wan Dam Project. 


North Saskatchewan has large co- 

niferous timbered areas. 1956 figures 
showed a total of 5,590,000 cubic feet 
produced and shipped. Accessible pro- 
duction stands at 16,972,000 acres 
coniferous timber with a further po- 
tential of 9,333,000. Hitherto pulp 
wood has been shipped out of the Pro- 
vince with some going to Abitibi’s 
Pine Falls Company in Manitoba. 
.. With ample electric power assured 
© fHter completion of the S. Saskat- 
chewan Dam, the North will develop 
rapidly. 
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The bustling city of Prince Albert is situated on the south perimetre of the Province’s 
undeveloped north. It is now playing a key role in pionecring development and should 
expand greatly within a decade. 


NORTH BATTLEFORD They brought White Man’s Civiliza- 
The bigger cities in the Province tion with all its intendant fruits, 
“ feel the many of which the Indians were 


are not the only areas to t ; a 
poorly equipped to handle. “Fire- 


by 


pleasurable pangs of expansion. 
The Planning Board of North Bat- water” soon was eagerly sought 
tleford, a fifty vear old town, has the Natives and used with disas- 
laid ambitious. plans to attract pri- trous results by the traders. Some 
mary and secondary industry. Do- form of policing was necessary. The 
mestic services have been plotted in 
the fringe areas, and zoning charts 
show progressive thinking. 

Main Street will take on a new 
look at one end in 1959. A 20,000 
square foot area, consisting of two 
blocks will be developed into a shop- 
ping plaza at a reputed cost of $1 
million. This Plaza will be adjacent 
to the new R.C.M.P. subdivision head- 
quarters which will also be erected 
in 1959. 


R.C.M.P. 


No article on Saskatchewan would 
be complete without a mention of 
the R.C.M.P. who have their central 
Training Headquarters in Regina. 
In 1670 King Charles II gran-ed a 
charter to the Hudson’s Bay Com- 
pany, for a vast and undefined ter- 
ritory of Rupert’s Land. As _ the 
land was bountifully supplied with 
buffalo and other game, soon traders 
and trappers journeyed Westward 
and Northward (from the Missouri 
Valley) to live off the land and 
trade with the Plains’ Indians 
(Blackfeet, Bloods and _ Piegans). 
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MOOSEJAW CIVIC 
CENTRE BUILDING 


erected this year, contains 





full-size professional hoc- 
key rink, seating 4,000. 
Structure is 192° by 214 
wide. Concave roof is 
supported by 2° diameter 
cables. This method cuts 
construction costs by ap- 
proximately 30 per cent 
less than mony other cen- 
tres of the same size. 


MAcConnell, Eastman Pr- 





Dominion 





Government, disturbed by 
reports from Missionaries and Hud- 
son’s Bay officials, despatched an 
officer to investigate. His report 
claimed “... (that) the entire North- 
west was without law, order or 
security of property.” 












Thus, to protect the pioneer home- 
steader, a force of 100 men was Besgate aE 
formed and sent to the territories. 
They zealously approached the task of 
bringing Stringent Law into the ne- 
thermost reaches of Northwestern 
Canada. On May 23rd, 1873 the 
Force, then called the North West 
Mounted Police, set out and did their 
work so well, that even today, their 
well-earned reputation has appeared 
in many modern Chronicles of Ro- 
mantic Canada, and The Royal Cana- ' 
dian Mounted Police became the most 
admired men in all Policing History. 
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Realtors and salesmen attending the Beautiful Saskatoon .. . site for 1959 CAREB Convention ; 
CAREB Convention in Saskatoon this i 
September will no doubt note the to make Saskatchewan very noticeable The blast did more than that. : 
amazing strides made in building since in the National scheme of things. forcibly drew attention from the : 
World War II. Evidence is every- In May, Prime Minister Diefenbaker of Canada. It was a collective-vo 4 
where. From Prince Albert right triggered a 750 pound dynamite blast symbol publicity offered to show °* 
down to the 49th parallel their’s is to signify the beginning of construc- rest of the Nation the power 
bustling drive and burning ambition tion of the South Saskatchewan Dam. might of our sister province. Ej 













We will buy, as 


principals, well located | 
income producing real estate Tankoos Yarmon Ltd. 


throughout Canada. Healy Investments 
Agents’ commissions protected. 320 Bay Street « Toronto «+ EMpire 3-5086 
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a? January Sth, 1959. 
Cleanemup Soap Company 
444 Main Street 
Toronto 
Dear Sirs: 
Please rush 
flakes with towels; 
gent (with cup o 
cases with nylor 
detergent; 10 cc 
cases Mor-C 
Gad Cleaner 
Would you kindly heve your sal 1an_ call 5 SOON aS 
possible, to redeem our upons. Our latest tally made last 
night shows a count of 7,514 for which you owe us $605.20. 
The count will be more than this as my wife tells me she got 
three more in the mail todoy. Please hurry ! 
yours truly 
Percy Wilberforce 
Klimb-right-in Market 


February 9th, 1959 
Cleanemup Soap Company 
444 Main Street 
Toronto. 
Dear Sirs: 

Would appreciate expediting soonest, the following order: 
10 cases giant-economy size FI with cup or saucer); 15 
cases each with silverware and nylons (This qualifies us for 3 
Lo tree cases). Send also 12 cases (plus free one) Sap Liquid 

detergent; 15 cases Mor-Comf Laundry Bleach (with 15 cents 


] 
off label). | have a bone to pick with you. You sent me 15 
cases 10 cents off label in my last shipment; 15 cases super- 


giant Smasher Flakes (prefer wash mops to towels); 25 cases 
Gad Cleaner (10 cents off label). 

Incidentally, one of our customers claimed that your com- 
mercials are misleading. She tried Gad on her rug and now 
has to place a chair over a hole! 

Please rush your salesman to us. We have 23,056 coupons 


in our safe for the sum of $3,453.15. 


yours truly 
Percy Wilberforce 
Klimb-right-in Market 


March 19th, 1959 
Cleanemup Soap Company 
444 Main Street 
Toronto. 


Dear Sirs: 

We appreciate your letter and the fact that your salesman 
is still suffering from a prolonged bout with the flu, but we 
must see somebody immediately. 

We now have 56,323 coupons on hand. At present we have 
taken the meat out of the cooler and are using it for coupon 
storage. My wife is also complaining of the boxes under our 
bed. 

Besides this, we cre overdrawn at the bank. You owe us 
“$8,419. Please! Please! Please ! 


desperately 
Percy Wilberforce 
Klimb-right-in Market 
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10th, 1959 
Mr. |. P. Slither 
Credit Manager 
Cleanemup Soap Company 
444 Main Street 
Toronto 
Re: Bankruptcy Proceedings 
Klimb-right-in Market 

Deor Mr. Slither: 

My client has instructed me to notify you, that the above 
firm is now in a state of ... 


© Telling a housewife that she’ll save money by buying 
your product isn’t always the best of arguments. Here's 
why: 

The freezer salesman explained how the housewife would 
save money on food bills by buying large quantities of food 
at lewer prices and storing them in the freezer. She didn’t 
buy because, she said — 

“Trouble is we are paying for our house on money we 
save from rent, paying for the car on money we save from 
car fares, paying for the washing machine out of money 
saved from laundry bills —and right now we just can’t 
afford to save any more.” 


— CANADIAN MARKETING. 


(THE FOLLOWING WAS CLIPPED FROM THE 
MINNEAPOLIS REALTOR) 


To the Editor 


I think you might get a chuckle out of the enclosed 
letter. I'll bet the agent was as embarrassed as the client. 


HOWARD L. DAVIS 
The Homefinders, Inc. 
Evanston, Illinois 


Dear Mr. Davis: 


I’ve had new keys made and although I would gladly 
like to send one to you, I will be unable to do so, because 
of something which happened a week or so ago. I was not 
only surprised ...1 was shocked ...at the bad habits 
of one of the Realtors. 

“It was a Friday afternoon in December. I had gone 
shopping with a neighbor. Upon my return, I was un- 
dressing to change my clothes, when the front door opened 
and in walked two women and a man. I thought it was my 
little boy opening the door, so I walked out of my bedroom 
to tell him to close it. 

“Well! There I was! It was most embarrassing. The 
lady was from She said, ‘I didn’t know 
you were home, Mrs. e 

“How could sheknow, when she didn’t ring the doorbell? 
I told her this, and she didn’t even reply. I was very 
angry. On top of it all, the people she brought were nice 
enough to remove their overshoes, but she did not. She 
walked all over my just-cleaned bedroom floors, with her 
boots on. , 

“After due consideration, I think it best not to give my 
key to anyone. I'll be home to admit anyone who comes. 
If I must be out, Pll call your office and make arrange- 
ments for admittance. I’m sorry about this, but you don’t 
know how badly I felt.” 


Sincerely, 
(Name withheld by request) 
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HEAD OFFICE 


307 Childs Building, 
Winnipeg 2, Manitoba 
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D WILLISTON, @.C. 


Toronto, Ontario 


Graduated from Osgoode Hall in 


1944, appointed Q.C. 


in 1954, has 


been a partner in the firm of Fasken, Robertson, Aitchison, Pickup & 


Calvin since 1947 


, Lecturer since 1948 at Osgoode 
experience in Expropriation Cases, Counsel Tria 


Hall, has extensive 
and Appeal 


Part IV 


DO NOT ATTEMPT TO GIYE 
EVIDENCE UNLESS YOU ARE 
QUALIFIED TO DO SO. 


Now I am going to make a few re- 
marks which are not designed to make 
me particularly popular. I say this — 
that Real Estate Appraisers do not, 
as a rule, enjoy as high a reputation 
in the Court as they should having 
regard to their experience and qualifi- 
cations. The basic reason is this: 
there is an increasing tendency for 
experts to regard themselves as pro- 
fessional advocates, paid by one side 
or the other. There is a strong sus- 
picion that many Real Estate Apprai- 
sers have tempered their evidence 
according to the wants of their client. 
Remember this — that your position is 
not that of a Counsel. I, as a lawyer, 
have a duty to bring out every fact in 
my client’s favour, to try and destroy 
the evidence against him. But that is 
not your task; your job is to give 
honest evidence of your real opinion. 
Once you shirk from that duty you are 
harming your profession. I plead with 
you — don’t regat.: yourselves as ad- 
vocates or salesmen; don’t try and 
give the highest or lowest valuation 
according to the needs of your client, 
because sooner or later you will be 
caught. 


There is another criticism I have, 
and that is that many persons attempt 
to give evidence as expert appraisers 
who are not qualified to do so. These 
persens undoubtedly do serious harm 
to you as a whole. For a valuator to 
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go into the box and say “this land is 
worth $2,000 an acre.” or “Well, I’ve 
sold a lot of real estate and in my 
opinion it should be sold at $2,000 an 
acre,” is worthless testimony. To give 
testimony you must know the facts, 
analyze those facts and on the basis 
of your experience draw logical deduc- 
tions from those facts. 


You should also remember this. 
That Judges talk. Judges talk about 
you as much as you talk about judges. 
Your reputation may take many years 
to build up, it can be destroyed in one 
cross-examination. And don’t expect 
any sympathy from lawyers. Lawyers 
will often attempt to get you to stretch 
your evidence, but when the elastic 
breaks they will be the first persons 
to blame the defeat of their case on 
the expert who gave evidence that 
wouldn’t stand up. And in the next 
case that lawyer might well be on the 
other side, and he will know your vul- 
nerability and faults. 


PREPARE TESTIMONY 
BY CAREFUL RESEARCH 


My last word of caution is this. 
Don’t let yourselves be bullied by 
lawyers. A lawyer may try to get you 
to go a little higher or a little lower. 
In many instances a lawyer can be of 
real help to you. He can show you 
things you have omitted, considera- 
tions you should have had,.and he may 
perfectly legitimately get you to 
change your valuation. Listen to him, 
but make certain that after hearing 
his comments, you still come forward 
with your own honest opinion. 


Having tried to attack the founda- 
tion of your opinion, the cross-examin- 
ing Counsel will then try to bring your 
attention to certain facts that have 


EXECUTIVE DIRECTOR 
W. N. Mulock 


not been considered by you. That 
why at the outset he ties you dow 
the facts you did consider. Havi: 
done that he will then make the su 
gestion to you that here are certs 
other reliable facts that you did 
consider. For instance, he will ha 
gone over the sales himself, and 
will bring to your attention sales 
may not have referred to, and 

will then have to explain why th 
sales are not relevant. There are 
tain other matters which he may t 
and show that you 
sidered: 


have not c¢ 
the availability of mortga; 
money, the difference in taxes, 

way insurance or freight rates m: 
affect this property. He may bring : 
your attention restrictions affecti: 
the land. If there are some by-la 
that affect this land you haven’t 

ferred to, he will bring those to yo 
attention. If you have missed any 
these things and it can be shown th 
they materially affect the issue, yo 
evidence will be severely jeopardiz 


Having attacked the basis of + 
facts upon which you rely, the law) 
will then attack, if he can, 
of your conclusions. 


the valid 
He will try a 
show that you have not made a logic 
deduction in arriving at an opin 
from those facts. Don’t ever und 
estimate the other side. You may c 
sider you have spent a lifetime 
this work. You may consider y 
know more about a valuation than 
lawyer could ever know — but do: 
be too sure. Firstly, it is a lot easi 
to ask questions than to answer the: 
You must answer the questions. T 
questions you are asked won’t nec 
sarily be fair questions, they will ! 
slanted. Secondly, the cross-exami! 
undoubtedly has the assistance 
experts. There will be persons sitt!! 
next to him at the Counsel table wa 
ing for you to make ‘a mistake. Y 
can always be faced with a referem 
in an authoritative Text Book. 

In preparing your evidence y' 
should also prepare for your cro-- 
examination. That seems a stran: 
thing to say, but you can do it. Y 
can figure out in advance what qu: 
tions are likely to be asked, and 2 
your answers ready. Possibly }: 
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examiner. There is nothing that will 
stop a cross-examiner more quickly 


ome ny 
Tt wy 


than if he grets half a lozen ee ER ry Fre, FSF, rr VENTED r 
he doesn’t like. Once you are giving ap B BA PHial 2 Lag id ' 


him back answers that are supporting Fur tas AO ihe Es wy iN G V bau bia 


your case and not helping his, he will 


ey 


+) Sarge 


soon stop the cross-examination. But 
— answer the sstions asked. Don’t Encouraging reports from CAREB Realtors descends on weary business- 
trv and ge denee by ind 4] adquarters indicate that the flow men like a delightful balm. 

answerin a question th: wasn't f registrations for the 16th Annual Many 


Wai: 


Realtors in the past, have 
really asked. You have got to wa Convention of the Canadian Associa- taken advantage of the convention’s 
for him to ask the wrong question. tion of Real Estate Boards are com- proximity to Western Pleasure spots. 
Don’t parry or fence. Don't make mencing to filter in. Jasper, Bantf, Riding Mountain Nat- 
statements, such as this: “This is not The Convention, held alternately in ional Park and even Reno, Nevada or 
a fair question”, or “Why don’t you he West and East, will get under way Las Vegas, are within easy distance, 
ask me so-and-so?” Never, under any ut the Bessborouch Hotel in Saska- before or after the Convention. 

circumstance t ko on, September 26th to 23rd. Or, as Doug. Woodley says: “Bring 
lawyer a along your gun and bag yourself a 


t th Bert Katz — Ottawa, Chairman of 
o answer the 


you try to avon. 5 : ; ; 2) 
: : some interesting people to address the 


mess o’ ducks from the millions flyi ing 
conclusion that the Court will come to 


the Speaker’s Committee, has lined up s s 
P South down Canada’s major flyway. 
The flight path crosses Saskatoon so, 
good hunting is within a stone’s throw 
of the city. 


. ) . delegates. 
is that you don’t know the answer. F 


Far better for you to simply say “I The program itself is in the capable 


“an’t answer the stion” hands of Doug. persed of Saskatoon 7 ; ; 
Pee Sawer Tae qRenOR ; . : Panels will be the strong point of 


the Convention once again. This form 
of education draws its worth from the 
specialists who reveal answers to any 
question from the floor. 


who revealed some of his plans at the 
mid-term CAREB conference held in 
part article on Court Testimony by Toronto during May. 


This is the conclusion of a four- 


Mr. Williston. For purposes of future The entertainment (including social 
reference, the series commenced in the events) will have a Western theme. 
March Realtor. Veteran Realtors who have attended 

Conventions in the West during the 


ig 


There will be a Salesmanagers’ 
Seminar — Appraisal . . . residential, 


commercial and industrial panels . 
past years, will no doubt be quite keen 


panels on sales, financing, property 
to attend because of this. 


manageme ec. All designed to 
The Western atmosphere, sociabil- assist even the most experienced 
a mighty rm, FT cf ity, complete friendliness of Western Realtor or the newest salesman. 
bid Wd Nad market 
e 


DEG A, 


G7 Sa 4cve 


“~* 
New Retail Centiel 
To Cost $8,000,000! 
$430,000 
Building 
= Plonnec¢ 
of 


Organized real estate has advanced to a marked 
degree these past few years. With it we have gained 
admirable recognition from other professional groups 
and Legislative bodies. 


We can expect (and this is easy to take) more and 
more invitations from the foregoing for some of our 
top-flight speakers to assist their various functions. 


ano Nes 
EDLIONTON 
MONTE wi TO PREPARE FOR THIS...CAREB IS SETTING UP A 
SERVES 60°/, OF 
ALRERTA'S COPULATION COMPREHENSIVE SPEAKERS’ FILE 


and no other medium in central 
and northern Alberta offers 
more than a fraction of The 
Journal's Coverage. 


wee = 


We will require the names, addresses, telephone numbers of any 
Canadian Realtor who is known to be an expert speaker on any of 
the specialized subjects in Real Estate operations. We would also like 


The EDMONTON to receive copies of all addresses prepared and delivered by these men, 


whether it was for Local, Provincial or National consumption. 


J A bRN L Please send us these requests as soon as possible and accept our 
OURR A : et 


grateful appreciation. 
One of the Eight Southam 
Newspapers in Canada 


i 


ww 
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CONTACT: H. W. Follows, Executive-Secretary, CAREB, 
109 Merton Street, Toronto 7. 


ore sayrenrene 


a eS a 


. 


CANADIAN REALTOR — JUNE, 1959 





' a et et Se etl eee ee eee Se facil 


WILLIAM LOUGHEED 


Mr. Lougheed was born in Toronto and received his edu- 
cation at the University of Toronto Schools, McMaster Univer- 
sity, and the University of Chicago. 

He began his teaching at Wayne University in Detroit, 
Michigan, where he was an instructor in economics. From 
there he went to Dalhousie University as research professor, 
and from Dalhousie to the University of Manitoba as profes- 
sor of Commerce and head of the Faculty of Commerce at 
that University. 

During the period 1940-44, while in Manitoba, Mr. Loug- 
heed worked with the Economics Division of the Wartime 
Prices and Trade Board and was also Adviser on Public 
Relations to the Provincial Government of Manitoba. 


He joined the Canadian Bank of Commerce in 1944 as 
Economist to the Bank, and is now Consulting Economist to 
that institution as well as to many other corporations. In 
1955, along with university colleagues, he formed a con- 
sulting organization — William Lougheed Associates. 

He has written two books, one on Labour-Government 
Management Relations and one on Provincial Finance. He 
was joint author, while at the University of Chicago, of a 
study on inter-governmental fiscal relations. He has also 
contributed numerious articles to journals, dealing with finan- 
‘cial and economic matters. 

In 1948 he was appointed Chairman of the Committee 
on Municipal-Provincial Relations of the Civic Advisory Coun- 
cil of Toronto, and was responsible for the publication of a 
book entitled, ‘“Municipal Finance.’ 


ora ~ ~ a SY aane.- 


ANTHONY ADAMSON 


While reading Mr. Adamson’s Biography we were startled tc 
note something quite unusual. Grove Farm House, Adamson’s 
Lane, in Port Credit, Ont. where he makes his residence he 
been owned and continuously lived in by the Adamson fami! 
since 1806! 


Mr. Adamson’s background reads like a who's. who. Edu- 
cationally he is an M.A. from Cambridge, England, where 
he graduated from the School of Architecture. He has also at 
tended Wellington College and the London University in Eng 
land and Grenoble University in France. He is now an As- 
sociate Professor of Town Planning at the School of Architec 
ture, University of Toronto. Academically attained U.N 
Fellow (1952) for the study of Town Planning and Municipe 
Government in Europe. 


Professionally Mr. Adamson works out of his Toronto Offic 
1959 was honoured ¢ 
Capital Commission 


as Town Planning Consultant. In 


becoming Vice-Chairman  Nationvl 


Ottawa. 


He has eleven years experience in municipal affairs - 
Township of Toronto; Recreation Commission, School Boor 
Member, Counciflor, Planning Board member, Reeve (1952 
54), and Chairman Public Utilities Commission. 


Mr. Adamson is Professional Consultant for Ontario->' 
Lawrence Development Commission, Member Royal Arch’ 
Inst. Canada, Past-President Town Planning Institute of Ca: 
ada and Associate Member American Institute of Planners 
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MONDAY, 


700 am 


TUESDAY, 


8.30 a.m. 
9.00 am. 


SEPTEMBER 21st 


Registration Desk Opens 


Opening Session 

Chairmon D P. Woodley, 
F.R.1. 

Coll to Order 

Invocation 

Welcome to Saskatoon: 
Mayor of Saskatoon 

Annual Report: H. W. Fol- 
lows, Executive Secre- 


tary, C.A.R.E.B 
President of C.A.R.E.B. 


Welcome and Address 


D. H. Koyl, F.R.| 


Business Session 
Chairman 

J. S. Stevenson, F.R.| 
Speaker: Fred Smith 
Topic: ‘’The Successful 
Business , 


Luncheon 

Chairman: Herbert R. Ful- 
lerton, F.R.I., Vice- 
President of C.A.R.E.B 

Speaker: To be announced 


Business Session 
Chairman: C. W. Rogers, 
F.R.1., President of 

O.A.R.E.B. 

Speaker: W. Hugh Shortill, 
F.R.1., Toronto 

Topic: ‘Selling Residential 
Real Estate”’ 


Business Session 

Chairman: S. M. Beck- 
huson, President of Ed- 
monton Real Estate 
Board 

Speaker: Walter S. Dayton, 
New York. 

Topic: ‘Listing Residential 
Real Estate 


Reception (Saskatchewan 
Real Estate Association) 


Dinner 

Chairman: President of 
Saskatchewan Real 
Estate Association 

Speaker: Hon. T. C. 
Douglas, Premier of 
Saskatchewan. 


SEPTEMBER 22nd 


Registration Desk Opens 

Business Session 

Chairman: to be announ- 
ced 
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léth ANNUAL CONFERENCE 


SASKATOON 


ATT 


RaV 2 lulu 
SASK. 


September 20-23rd 


Speoker: Frank McBride 
Jr., U.S.A 

Topic: ‘Advertising the 
Property’ 


Business Session 

Chairman: to be announ 
ced 

Speaker: to be announced 

Topic: “Investment Real 
Estate”’ 


Luncheon 

Chairman: to be announ- 
ced 

Speaker: to be announced 

Topic: 


Business Session 

Chairman: to be announ- 
ced 

“Meet the Speaker’ Panel- 
Speakers on Rea! Estate 
Subjects from Previous 
Business Sessions 


Business Session 

Chairman: to be announ- 
ced : 

Speaker: William Fraser 

Topic: *‘Commercial & 
Industrial Real Estate’ 


Reception 


Dinner, Dance, Entertain- 
ment 


WEDNESDAY, SEPTEMBER 23rd 


8.30 o.m. 
9.00 to 


10.30. a.m. 


10.30 a.m. 


Registration Desk Opens 


Round Tobles 

(1) Appraisals 

(2) Advertising 
(3)Mortgage Financing 
(4) Listing — Selling 
(5) Co-operative Listing 


Business Session 
Chairman: D. H. Koyl, 
F.R.1. 

(1) Resolutions: Andrew 
Turpie, F.R.I. 

(2) Amendments to Cons- 
titution: W. C. Mahon, 
F.R.I. 

(3) Election of Officers: 
Murray Bosley, F.R.1. 


Luncheon 

Chairman: J. A. Lowden, 
F.R.I., Vice-President of 
C.A.R.E.B. 

Speaker: James Udall, 
President of N.A.R.E.B 

Topic: to be announced 


Business Session 

Chairman: Bert Katz, F.R.1. 

Subject: ‘Housing in Can- 
da 1959” 

Interview Program: 

Interviewer: 

Murroy Bosley, F.R.I. 

Herbert Fullerton, F.R./ 

Potrick J. Harvey, F.R.1. 

J. A. Weber, F.R.1. 

F. N. McFarlane 

Interviewee: ; 

W. F. Lougheed 

P. S. Secord 

Anthony Adamson 

Dr. Albert Rose 

Subject: 

“Monetary Conditions” 

“Housing Finance’’ 

“Planning Problems of 
Tomorrow”’ 

‘Population & Urban 
Development’’ 

“Canada’s Future’ 


‘ 


Unfinished Business 
Chairman: D. H. Koyl, 
F.R.I. 


Reception 


Final Banquet 

Chairman: D. H. Koyl, 
F.R.I. 

Speaker: President Elect 

Installation of Officers 


1959 CONFERENCE — SASKATOON 
LADIES’ PROGRAM REPORT 


Monday, September 21 — 12 Noon. 


Luncheon in the Hotel, followed 
by entertainment which as yet has 
not been decided upon. 


Tuesday, September 22 


A morning coffee party — palace to 
be announced at a later date when 
plans are finalized. ‘ 

Join men for luncheon. 


Wednesday, September 23 


Noon luncheons in five local homes 
with four hostesses each. A wo- 
man to assist and flowers supplied 
to each home where the same menu 
will be served. 
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LETTERS TO EDITOR 


The Editor 
Sir: 


The enclosed clipping in which you mention Quetico Park 
has recently come to our attention. (February Person to 
Person.) ‘ 


We are delighted that the Park was mentioned but I 
fear that you have confused the Quetico Area, east of 
Fort Framees with the North West Angle, which is on 
the Ontario-Manitoba border, west and a little north of 
Fort Frances. It is just off the map on the reverse of this 
letterhead «a little bit south of highway #17, us it extends 
west from Kenora to the Manitoba border. This peninsula, 
jutting out into the Lake Of The Woods from what is now 
Manitoba, by one of the vagaries of the Webster-Ashburton 
Treaty of 18142, was awarded to the United States and is 
now part of the State of Minnesota, although accessable 
to it only across the Lake Of The Woods. About 130 
square miles in area, I believe, this part of Minnesota is 
a State Forest or State Park. The leading authority on 
this region is Dr. Grace Lee Nute of the Minneapolis 
Historical Society, who discusses the North West Angle in 
her book, “Rainy River Country”, originally published 
by that Society in 1950 and reprinted in 1953. 


I am taking the liberty of enclosing reprints of three 
articles on that region in the hope that you may wish to 
return to the fascinating subject of north-western Ontario 
at some future time. 


Sincerely yours, 
E. T. Kelsey, 
Secretary, 


Quetico Foundation. 


ED'S NOTE: We've been misplacing a number of things 
lately. Last week we misplaced our car downtown and hunted 
for it the most part of an hour. We misplace, quite regularly, 
source material, phone messages, coats, hats and odds ‘n ends. 


However, this is the first time we’ve relocated a major piece 
of Canadian Real Estate, and a beautiful piece at that. We 
apologize to E. T. Kelsey and all those who are working so 
diligently to preserve that section of Ontario 
nature planned it. 


the way 


April 30th. 
Dear Editor: 


I have just completed reading the Canadian Realtor 
issue for April, 1959. I think it was the best copy that 
has been issued by the Association. Both the content and 
the way it was set up is particularly good, and I thought 
the way the pictures were handled was outstanding. 


It is a big job you have there as an Editor, and I would 
like to congratulate you on the excellent work you are 
doing. 

Sincerely yours, 
Harry McArthur, 
McArthur & Son, 
Toronto. 


WHY DO | NEED 
A HOME? 


(Reprint from Winchester (Ont.) Press) 


A home? Why do I need a home? I was born in a ho 
pital, educated in a college, courted in a automobile a: 
married in a church. I live out of the delicatessen ar 
paper bags. I spend my mornings at a goif course, 1 
afternoons at the bridge table and my evenings at ti 
movies, and when I die I am going to be buried at t! 
undertaker’s. All I need is a garage. 


When you think of it, comments the Beaverton Expre 
there is more truth than fiction in what the writer 
to say. 


We hope not! 


We are still humble enough with enough of the sma 
town running in our blood that the home is not outdat: 
as the worldly creature who wrote the above believes 
to be. No doubt the person who wrote this descripti 
lives precisely that way. A lot of people do, and as 
result a lot of people are missing the boat in the best pa 
of their life — their home. We were one of those people f 
quite a few years until we returned to the small town ar 
a home. Sure, we like a game of golf as well as the nex 
fellow, we like to play bridge too, we weren’t born in 
hospital, we made a stab at a college education, we wi 
married in a church, and we don’t live out of paper ba; 
and the delicatessen, and we don’t own a garage. We ow 
a home. 


s 


And we’re happy it’s that way because we think a hap 
home is the prime substance of a happy life. Maybe mr 
people should be thinking that way in this jet age. Ar 


maybe if a lot of people lived up to the responsibility « 


the home there would be less juvenile delinquency, mor: 
people going to church, a lower divorce rate and, general]; 
more happiness. 


And in answer to the caption “Who Needs A Hom 
Today?” we say EVERBODY. 


QUOTES 


“Nobody can think straight who does not work. Idleness softens 
the mind. Thinking without constructive action wares the mind.” 


— Henry Ford 


“It is remarkable to what lengths people will go to avoid 
thought. Some of us think, more of us think we think, and most 
of us do not even think of thinking.” 


~ - Thomas Edison 


“A mind cannot be improved except by its own activity, and 
mentol activity not only produces new ideas but keeps the old 
ones alive and vigorous by putting them to use.” + 


—Mortimer J. Adler 


“People who keep looking outside themselves keep on 
getting new and fresh ideas.” 


—McCann Erickson concept 
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1958 HOUSE BUILDING ACTIVITY 


Rate of 
Population 

Population Growth 
1958 1951 - 1956 
Per Cent 


Metropolitan Areas 
Calgary 255,200 7.3 4,044 1,611 5,655 
Edmonton 309,524 4,426 1,379 5,805 
Halifax 170,877 4.1 329 1,016 1,345 
Hamilton 332,373 3.7 2,546 1,546 4,092 
London 161,671 1,710 834 2,544 


Montreal 1,971,569 3. . 7,768 18,430 26,198 
Ottawa-Hull 372,622 3. 4,175 1,557 5,732 
Quebec 330,000 2 1,272 1,095 2,367 


Saint John 86,024 : 254 107 361 
St. John’s 84,601 366 137 503 


Toronto 1,429,088 3.{ 16,917 7,384 24,301 
Vancouver 716,946 3. 5,661 6,638 12,299 
Victoria 132,635 2.9 753 755 1,508 
Windsor 192,000 Suk 825 297 1,122 
Winnipeg 426,559 2.6 3,191 1,231 4,422 


98,254 


Sub-total 6,971,689 3. 54,237 44,017 


Major Urban Areas 
3rant ford 51,669 
Chicoutimi-Jonquiere 56,707 
Ft. William-Pt. Arthur 83,936 
Guelph 34,323 
Kingston 50,982 
Kitchener 62,076 
Moncton 40,955 


ann &® wnNw + 


Niagara Falls 23,852 
Oshawa 54,912 
Peterborough 44,843 
Regina 100, 800 
St. Catharines 40,632 
Sarnia 46,939 
Saskatoon 82,268 


0 S 
oOo or 


590 
1,644 
553 
1,156 
788 
629 
1,481 


to 
to 


o 
on 


a 
m aD 


Sault Ste. Marie 40,713 711 
Shawinigan Falls 31,014 4 280 
Sherbrooke 60, 709 3. ‘ 330 
Sudbury 47,773 j 676 
Sydney 35, 000 F dé 283 
Three Rivers 57,500 : f 587 
Timmins 28,175 i : 57 


Sub-total 1,075,778 | 8. 5,068 «| 14,664 


dL calindh ecient Lelie Title deen eee mantra on wu 


All Other 9,000,533 2. ; 33,602 «| 51,714 . 
Canada 17,048,000 2 a 164,632 


Source: DBS and CMHC. 
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REAL ESTATE SALES 
THROUGH MULTIPLE —_ 
LISTING SET RECORDS ~* 


Real estate sales through the Multiple Listing Service of 





CO-OP SALES GRAPH 















the Vancouver Real Estate Board for April set two new 







records. The value of Sales for the month, at $3,828,577 
$3, 


were slightly above the previous April record of $3,773,989 





set in 1957 and well above the $3,506,793 figure for 
April 1958. 








Sales during the first four months of 1959 also rose to 


a record high at $13,467,808 compared to the previous 






record of $13,224,816 set last year. 






The number of homes being offered for sale through 






M.L.S. also-reached new highs, with 1,217 listings in April 






of this year compared to 1,203 in April last year. 






The increase in sales is principally a result of a slight 






increase in the average sale price of homes. Number of 





homes sold this year is down 15 from the total for the 


first four months of 1958, at 282. kK E L oO Ww ny A 


Py The Greater Okanagan Multiple Listing Service, wit 
NEW BOAR headquarters in Kelowna B.C., reports co-op sales totalin 
The newly formed South Essex Real Estate Board, over $500,000 in just over two months. 
which takes in the area between Chatham and Windsor, ‘ 


recently held its inaugural meeting at the Auto-Stop Hotel 
in Leamington. 






















tM ill SS dbsielete a 


The ceremony established precedence, as it was the first 
time a Canadian Board has been awarded their Charter 
certificate at the opening ceremonies. 









EDUCATIONAL MANUAL 


(for Ontario Realtors & Salesmen) 







Those elected to head the new Board are: C. D. Brunner, 
President; John Kubis, Vice-President; B. A. Lynn, Sec- 
retary-Treasurer. Directors are: Everett Small, Alexander 
Fisher, Henry Remark, Mike Tomek and Dave Tippett. 











teach your 








new salesmen 





through the 






Harvey Whiteside, President of the Windsor Board 
was installing Officer. 







pages of this 
fine book. 


$6.50 










Among those present: Gerald Wigle, representing the 
Leamington Chamber of Commerce; Arthur Cullen — 
Mayor of Leamington; Ron Patterson — Chatham; J. A. 
Sinnott (Regional Director), Ron Richardson and Mr. 


























Evans from London; Paul Robarts and Mr. Highland from O.A.R.E.B. 

Windsor and H. W. Follows— Secretary-Treasurer of 109 Merton 

the Ontario Association of Real Estate Boards, from Verente 7 i 

Toronto. is ciel etait titel al aera 
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ORGANIZED 


REAL ESTATE 


HELPS EVERY REALTOR 


“In Unity there is strength.” 

This has been forcibly proven since 
ancient Roman times, where the ex- 
pression originated. 

It has also been proven where it ap- 
plied to the association of idealists 
who formed the American federation 
of States and the resultant Dec- 
laration of Independence. The very 
analization of the phrase creates the 
thought. 

And too, it was applied here in Can- 
ada with the union of the Provinces 
and territories a century ago. Then, 
a massive single unit was created, 
which together could move to achieve 
their aims, whereas divided they would 
have fallen. 

This is not a treatise on history, 
but rather, affords the opportunity of 
showing how the Realty business in 
Canada has grown because of, and 
since the formation of the Canadian 
Association of Real Estate Boards 
during World War Two and its ex- 
pansion since that time. 

The various combination of people, 
ideas and materials have only gotten 
out of their aims, the amount of effort 
put into the execution. This has been 
shown throughout recorded history. 

That is how C.A.R.E.B. grew. A 
group of successful Realtors agreed 
that, by sharing ideas plans and 
methods, a successful business pattern 
could develop. This they have done. 
have found by attending the various 
Officers and officials of C.A.R.E.B. are 
successful in their uwn business. They 
have found, by attending the various 


meetings, conventions and participat- 


ing actively in discussion groups, they 
got more ideas from other Realtors 
and, were able to apply these for their 
own financial reward. 

By attending their local board meet- 
ings, they also learned more about 
their own communities. Had they not 
attended, they would really have to 
‘dig’ to find this easy to come by infor- 
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mation. All these various fact-sharing 
sessions offered freely at numerous 
meetings, whether on a National, Pro- 
vincial or local scale. 

It would be only logical to assume 
that, if a Realtor or salesman does not 
take advantage of these opportunities, 
his business will not prosper as fast, 
for he hasn't got the benefit of ex- 
perience and the money-making ideas 
which are offered so openly at the 
many seminars held regularly, to 
which he is entitled to attend. 


L’Union fait 
la force 


Cet adage nous vient des Romains 
dont histoire nous en démontre toute 
la vérité et la valeur. Un groupe 
didéalistes appelés la Féderation des 
Etats d’Amérique s’en sont aussi in- 
spirés quand ils ont formulé la Décla- 
ration d’Indépendence. L’analyse de 
l’expression elle-méme peut nous ser- 
vir de source profonde d’inspiration. 
Ne s’en est-on pas inspiré ici méme au 
Canada lors de l’union de toutes les 
provinces en un pays confédéré. Cette 
union a créé une force capable de ré- 
soudre tous ses. problémes_tandis 
qu’elle se serait évanouie si elle était 
restée divisée. 

Il ne s’agit pas ici de faire un traité 
historique, mais ceci nous procure 
l’oceasion de nous rendre compte de 
Venvergure qu’a pris l’immeuble au 
Canada surtout depuis la formation 
de la “Canadian Association of Real 
Estate Boards” pendant la deuxiéme 
guerre mondiale. Depuis sa fondation, 
notre association a connu un épanouis- 
sement extraordinaire. 

L’histoire de notre jeune Association 
notre montre d’une facon tout a fait 
évidente que notre essor, notre succés 
trouvent leur inspiration dans le tra- 
vail d’unité de tous ses membres; unité 
de corps, unité d’idées et, unité d’effort. 


C’est la l’origine méme de notre 
ciation. N’a-t-elle pas été fondé 
un groupe d’agents d’immeubhl: 
mant une équipe afin de partager 
idées, leurs méthodes et leur obj: 
Cette consolidation est aujou 
synonyme de succés. 

Ce n’est pas par hasard qu’offi 
et directeurs de |]’Association 
aujourd’hui tant de succés. Ils s 
rendu compte qu’en assistant 
taines réunions, a certaines ¢ 
tions, qu’en participant d'une 
active a des groupes de discussi 
acquerraient de nouvelles idé 
leurs collegues. Plus tard, i! 
ces idées en pratique et pai 
ont assuré le succés de leur car. 

En assistant aux réunions de 
conseil local, les membres acauii 
des idées qui leur seraient d 
trauver d’eux-memes. Aussi, réw 
petits comités, ils peuvent écha 
leurs expériences et mieux orge 
leur travail. Cette’ méthode de tr 
s’impose & tout niveau, sur le 
national, provincial et local. 

I] serait done tout a fait ne 
déduire que si un agent ne pren 
avantage de ces occasions, ses ati: 
vont progresser d’une facon beau 
plus lente car on peut toujours 
prendre de l’expériences des autres 
en toute chose l’union fait la fore: 
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MONEY-MAIING 


IDEAS NEEDE! 


One of the prime reasons for the 
‘xistence of the Canadian Realtor 
Prasgazine is to keep Realtors posted 
on the latest marketing trends, In 
order that we might do this, we re- 
quest help from the “grass roots” level 
— the Realtors themselves. 
We send out a plea to all Canadian 
Brokers, to mail us a 
aided them in the sale 


or any other transaction inv 


1 
. ‘ ¢t hs 
ny a that has 


, renta 


property. Only by this genet 
ing of ideas can we hope to accom 
the true aims of organized 1 

In the States, the National 
tion of Real Estate 
quite frequently, a pamphlet entitle 
“Money Making Ideas.” This is cireu- 
lated to 60,000 American Realtors. 


3oards, publ 


The material for this ingenious pub- 
lication originates from the Realtors 
themselves. Whenever an American 
Realtor comes up with a sound, crea- 
tive idea that has assisted him, he 
sends it in to NAREB. 

At present CAREB cannot afford a 
publication such as this. However, the 
Canadian Realtor magazine can be 

used as a medium for exchange. 

There are many segments of reai 
state of which creative thought and 

£'xecution has offered a lucrative sale 

or transaction. These ideas or pro- 
motions may be found in any one of 
the following brackets: 

“How we obtain listings”’ 

“Successful appraisals” 

“How we close our deals” 

“Our method of training sales per- 
sonnel” 

“How we show our houses” 

“How we clinch our sales” 


“How we rent our ‘tough’ office 
space” 

“How we sell a ‘stubborn’ house.” 

We would appreciate any idea that 
you may have, which can be shared 
with your fellow Realtors. Please send 
to: 

Canadian Realtor Magazine, 

109 Merton Street, Toronto 7. 


IDEA CORNER 


The following is a clipping taken 
from the ‘Idea Corner’ column of 
the Realtor’s Headlines pamphlet 
r-edited by the National Association 
Gf Real Estate Boards. 


There are two essential elements in 
successful real estate trading, says O. P. 
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Bancroft, Lincoln, Neb., who doubled his 
income through trades during the last 
three years. 


The first essential, he asserts, is to 
control one side of the transaction, either 
by owning the property or by holding an 
exclusive listing or option to buy. The 
other is not to be afraid of underestimat- 
ing the value of the trade-in property if 
the prospects like the higher-priced home. 

Mr. Bancroft tells of one of his typical 
trades: 

“A builder refused to take a near-new 
two-bedroom frarme bungalow in on a 
new three-bedroom frame ‘rancho’ priced 
ot $13,500 
we just happened to have whot they 


The people called me and 


needed at the same price as the builder's 
new home. 

“| allowed them $9,500 for their home 
and sold it for $10,700 by taking an old 
two-storey house and two lots, clear, in 
o poor location, at $5,500. A loan of 
$5,200 was provided for the 


' 


easily 
balance.’ 

The Nebraska Realtor says he then 
accepted on old $4,000 property with 
two lots clear in trade for the two-storey 
house and two lots at $5,950. 

“|! traded the $4,000 property and 
two lots in on a higher priced property, 
receiving full value, and sold the higher 
priced property with a margin of 
$1,350,’ Mr. Bancroft explained. 

The final result wos a $625 commis- 
$13,500 “rancho” and 
$3,000 cash profits on three ‘easy’ 
trades 


sion on the 


Mr. Bancroft gives credit to the Inter- 
national Traders Club of the National 
Institute of Real Estate Brokers for ideas 
resulting in his success in trading. 


“‘My membership in the Traders Club 
has more than doubled my personal in- 
come during the last three years,’” he 
declared. Information on the Club may 
be obtained from the Institute, 36 South 
Wabash Avenue, Chicago 3. 


Trade-Ins 


editorial from page 3 


In order that its function be briefly 
explained, here is a hypothetical case: 


1). A Realtor sets up a subsidiary 
Company into which he places 
funds for specific home purchase. 


A salesman brings into the Real- 
tor’s Office a listing for say, 
$12,000. This home is placed on 
the open market and the Vendor 
shops for and signs an offer on 
another home. 

Now the Realtor has two choices. 
First, he makes an attempt to sell 
the Vendor’s house at $12,000 in 


time to close at the same date as 
the Vendor’s new home purchase. 
Failing this, the Realtor’s sub- 
sidiary Company buys the proper- 
ty at a price agreeable to both the 
Realtor and the Vendor (averages 
80% of list.) So we can say that 
Company X bought the $12,000 
home for $9,600 with no com- 
mission received from Vendor. 
Company X then places the home 
back on the market and attempts 
to get its money back. (according 
to Mr. Koyl . usually 90% of 
the origina] list is realized, there- 
fore a profit of $1,200 gross 
could be made.) This is obviously 
a dual or double deal, for the 
original Vendor bought his new 
purchase from the Realtor. 

Harrison Todd, a Camden N.J. Real- 
tor, while addressing a Hamilton Real 
Estate Board dinner meeting last 
November said, “There is no reason 
why a man with a house worth $12,000 
should not trade it in on a newer 
home. If the home owner believes his 
house to be worth $14,000 then the 
Reator will obviously try to sell it on 
the open market. When and if this 
fails, the Realtor can buy it at a 
marketable price, thus allowing the 
chap to purchase another from him, 
with monies received.” 

Mr. Todd adds, “In Canada you can 
get 4.2% from the stock market, but 
on any earning land investment you 
can get 6% or more.” 

A Realtor who has the necessary 
business accumen to set up a company 
for buying homes, could seek addition- 
al financing from other sources to as- 
sist him in this broad field of activity. 

A change of advertising format 
would attract the older folk, who are 
stepping down from a larger home 
which they no longer need. At the 
same time the Realtor could encourage 
another client, who by reason of his 
family expanding, to accept the larger 
home in return for his property. 

Dual deals can be profitable, for 
trade-ins have a psychological aspect 
in its favour. It is said that some 
home owners are reluctant to sign a 
big cheque for a home _ purchase, 
whereas they could be willmg to sign 
an offer involving a trade. 

This is obviously why the Car indus- 
try has such astounding success. 
Pyschologically, a car owner is more 
apt to trade in his car for another, 
than to go out and buy one, then run 
the risk of not selling his own. 


NOTE: The first column of this page 
illustrates an American's method of 
trading. See ‘Idea Corner’’. 
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By A. JAY WEBB 


Mr. Webb has over 20 years experience as specialist in industrial and 


commercial real estate. 
Gibson Bros. Ltd., 


The listing of . preparation for, 
and then the weaneas sale of older 
Industrial Buildings provides many a 
perplexing problem for most of us. 
We are faced with the task of deter- 
mining a saleable price and the best 
means of presenting the property to 
prospective customers. 

I have found that careful consider- 
ation of all the factors involved in 
these so-called buildings”, 
some call them “white elephants”, can 
change our thinking and sale approach 
and result in many profitable sales. 


“problem 


The problem is essentially, the com- 
parison a buyer makes between a new, 
industrial district, and the multi- 
storied 30-year old building, in an 
older apparently run-down area you 
have to offer. At first glance you 
might be inclined to throw in the 
sponge because the difference seems 
too obvious—but, if you stop to realize 
that there are a good many more old 
buildings sold each year than new 
ones, you decide there must be a 
reason—Here are some of them 
which can be used in discussion and 
comparison with your clients. 

To operate economically in an old 
multi-storey building requires careful 
planning and good management. These 
two requirements must go together. 
Without them economical operation is 
not possible, even in a new building 
with all its advantages. Most old 
buildings have old fashioned methods, 
layouts and thinking, and if they are 
transferred to a new building the re- 
sult would be as . ud as in the old one. 
Far better to have modern, proper 
layout and planning in an old building 
than old fashioned methods and think- 
ing in a new one. Basically, it is not 
so much the building itself that is 
important — but how it is operated 
and used. 

From a user’s standpoint, there are 
8 major attractions in 4 new one- 
storey building. 
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(1) Being designed for operation, its 
operation costs should be low. 
Maintenance costs should also be 
lower than the old building. 


Loss of spaee through elevators 
and stairways, etc. should be 
much less than the old building. 


In support of the older building 
it can be said that by good layout, 
planning and material handling 
the comparative operating costs 
in the building can be reduced 
very substantially in most cases. 


By steady maintenance and reg- 
ular equipment checks, the main- 
tenance costs can be kept at a 
surprisingly low figure. I am 
assuming this good maintenance 
condition exists at the time the 
property is purchased. 

(6) Space loss cannot, of course, be 


He is Vice-President and Sales Manager of 


recovered as such — but it i 
more than recovered in cost 
square foot in purchase or 
AND, in addition to this — t} 
building further qualifies in 1} 
ways:- 

Generally speaking, it is much 7 
accessible to employees and cust 
who use public transportation. § 
manufacturers, such as the ne 
trade industry, could never get : 
non-driving or female employees | 
to the suburbs. An employee wh 
to fight traffic for hours to ee: 
work, is not much good when he 
there. Others who have cusi 
buyers coming to the downtow? 
(usually warehouses), must be h 
or they will soon be forgotten. 
same situation exists with prim 
and others who deal with the ¢ 
town business and financial ho 
stores, etc. 

Its real estate taxes are us 
considerably lower and more sts 
since it is not likely to be assessed 
public improvements, as often ha} 
in a new area. Its insurance 
well be lower since it is closer to 
and police departments. 

Its surroundings and neighbour! 
pattern is well established. I 
of a number of new areas where | 
industries with unlimited pay 
have moved in and made it almost 
possible for the smaller manufact 
to keep employees in the face of = 
competition. In this connection 2 
in a new area there is a very se! 
risk of encountering a wrong clas: 
labour or difficult union restriction: 
forcing the industry to move out «. 
start all over again 

Its chances of appreciation in Vv: 
are far better if it is close to 
downtown commercial area than i! 
building in the outskirts. In 
opinion an old building with say ! 
years good use left is a splendid 
vestment — meanwhile, giving £ 
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service to its owner. When the prop- 
erty has lived its life as a building, 
it could well bring two or three times 
its original cost as vacant land. 

It takes a lot of operating savings 
to pay the return or 
1 new building. 


investment on 


Because of the high 


Lente of return companies want to earn 


e 


“ financially to 


on their capital, old buildings can still 
compete with new. 

gut by far and away the most im- 
portant selling point an old building 
has, is low sale price or rental, com- 
bined with easy { 
by the owner. Wh 
done, this is the an 
lem. 

Here are 
and these 
to seek:- 
(1) For 

afford to pay f 


every 


building and sell 
narket 
least 20 


better by buyin; 


competitive busin 
prices, there t be at 
who can do far 
or leasing a building at less than 
half the price. 

There is far less capital tied up 
in an old building 
the business greater flexibility. 


thus, leaving 


bours — advertising value — ap- 
for that matter, 
anything but the barest form of 
maintenance. He buys the build- 
ing low with a small cash pay- 
ment —uses it until it 
around his head 
it for what he can get 
vacant 


pearance — or 


almost 
crashes — sells 
-even as 
land—and moves on to 
another similar property. By that 
time it has paid for itself many 
times. 


a - 


As for the 


emember this 


Vendor, when listing, 
IT’S VITAL—he must 
be thoroughly convinced that to obtain 
an early sale at the best price, he will 


have to low cash payment and 


take b: fairly generous mortgage 
> 


himself —— bs >» nobody else will. 


must 


cash he 


PO; to 


If he insisis on all 


be prepared to accept from 


30° less. If the Vendor is a large 
corporation it may be able to arrange 
a mortgage itself on its own covenant 
and stay on the mortgage. This mort- 
gage of course, will have little to do 
with the value of the old property. 
He should that 


which are besetting him will largely 


realize problems 


be the same as will trouble potential 


VACANT INDUSTRIAL BUILDING 
EXPENSIVE WORRY TO OWNER 


A APA PAA APA ALA AA AAPA AL A AAPA ALA 


3) Many companies cannot qualify 
obtain a decent 
mortgage to buy a new building 
—nor will they be accepted as 
tenants by an investor for the 
same even if their 
finances are in good shape their 
business life may have been too 
short to qualify. 


reason —— or 


Investor-Lessors, who like to dis- 
burse their funds as widely as 
possible, like the idea of low cash 
payments and large mortgages. If 
they choose a good rentable prop- 
erty they can sometimes pay off 
the entire price — including the 
mortgage in 7 or 8 years with the 
revenue obtained from the leases. 
Or, they may rent the building 
and then sell it at a substantial 
profit as a leased building and go 
on to another purchase. 

There are some industries such 
as storage, or some categories of 
manufacturing, who can operate 
just as efficiently and make just 
as much money in an old decrepit 
foundry building or multi-storey 
building in a proper location as 
they could in the most modern, 
expensive, warehouse available. 
This type of buyer wouldn’t give 
you a nickel for prestige — neigh- 
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purchasers, and price the building ac- 
cordingly. 

A vacant 
great worry to an owner. 
panies are used to worries in their 
own sphere, but this is different. There 
are heating problems, maintenance — 
watchman services — breakage of win- 
dows and vandalism. All the time the 
taxes, insurance, interest, and all the 
other items continue to add up. At 
this stage the old building should be 
saleable at its proper price as an old 
building — not at the inflated price 
which it usually bears when the owner 
is in occupation. 

“Don’t try, in conversation, adver- 
tising, or any other way, to create too 
good a picture. Be frank and tell the 
whole truth —if it is an old building, 
refer to it as an old building — there 
are a great many people looking for 
old buildings. If there are bad faults 
in the building, tell the buyer. He will 
find out anyway — if this discou: ages 
him from inspecting the property you 
have saved that much time. You can 
overcome these defects by stating in 
positive tones. ‘After all, you cannot 
expect too much of a building for $2.00 
per foot’. At today’s prices people do 
not expect too much of a building at 
that price. If they do, they are living 
in a fool’s paradise.” 


industrial building is a 
Most com- 


INSTITUTE 
TO PROMOTE 
EDUCATION 


The Governing Council of the Cana- 
dian Institute of Realtors are in the 
process of compiling an extensive pro- 
gram to promote the Institute during 
the remainder of 1959, and thereafter. 

For this purpose, a sub-committee 
headed by George Biro, Chairman, and 
members G. R. Carruthers, J. S. Mer- 
cer together with the Institute’s head- 
quarters staff, have prepared a work- 
ing time table. 


Among the projects planned are: 


1). Press releases to be sent to all 
Canadian News Outlets following 


a timetable. 


Release of a 4-page promotional 
piece to be sent en bulke to all 
local Real Estate Boards with the 
request that these be included in 
mailing to Board 
salesmen. 


members and 


A point-of-contact dodger, in two 
colours to be sent to all Canadian 
Realtors, to be affixed to the office 
bulletin boards. 


Other letters will be sent to C.LR. 
Alumni, Board Presidents and 
Secretaries, keeping these people 
in touch with the latest develop- 
ments and, to seek advice when 
the need arises. 


Articles, whenever possible will 
be sent to those trade journals 
who by profession are allied to 
ours. i.e., Canadian Builder, Nat- 
ional Builder, Architect’s As- 
sociation journal, Financia] Post 
etc. Letters will also be sent to 
C.I.R. Alumni, requesting com- 
ments as to how the Course has 
assisted them, and to accept any 
criticism that could be offered. 


Blane, Fullerton 
& White 


LIMITED 


Realtors, Financial Agents 
Insurance Managers 


Business established 1926 


517 Hamilton St., Vancouver, B.C. 





Association of 


Feeal NMstate 


oeards 


ARE “SECONDS” SAFE? 


A Toronto Real Estate Investor 
said, in 1949, “] wouldn’t touch a five 
year second mortgage with a ten-foot 
pole.” 


When asked his reasons he declared 
that the market was too uncertain and 
that “even buying at 25 per cent dis- 
count doesn’t provide me with enough 
encouragement to invest.” 


Ten years have passed yet seconds 
are still being bought up at 25 per cent, 
which for, say a $5,000 second means 
the purchase price is approximately 
$3,750. 


Two salient sources provide the 
market with seconds. Probably the 
largest being the Building trade, who 
wish to convert their paper into cash. 
The other important source is the 


SYNDICATION 


Since a ruling by the Ontario 
Securities Commission early in 1958, 
Real Estate Investments can be offered 
the general public in the form of 
stocks or units. 


LaSalle Investment Syndicate, a 
Toronto Company has placed 400 units 
at $1,000 on the market, offering par- 
ticipation in the revenue from a nine- 
story apartment building in Toronto. 


The LaSalle Towers, located in the 
more fashionable heart of Toronto, at 
Yonge and St. Clair, should give the 
investors a return of 8 per cent per 
annum. 


This rate is expected to increase 
when a $380,000 first mortgage is dis- 
charged in 1977. 


This is the third issue made by A. 
H. Rushforth Securities Ltd. of Tor- 
onto, and will undoubtedly pave the 
way for increased activity once foreign 
Investors hear of this method of 
investment. 
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Vendor group who have sold their 
holdings taking a second for its in- 
vestment possibilities. Since the trans- 
action occurred however, the mort- 
gagee has found himself short of cash 
and has to dispose of his second at a 
discount. 

In Toronto, a new, private mortgage 
Company has been formed to buy up 
seconds at an appraised 82 per cent of 
face value. This 18 per cent bonus 
apparently is felt, by the principals, 
to be a safe margin. 

The company, yet unnamed, will 
draw its funds from European and 
American Investors. 

According to the Financial Post, 
amounts of $500,000 will be available 
each month, drawing from a rumoured 
$5 millions. 


BRAMPTON 
EXPECTS BOOM 


A startling plan to create an 800 
acre, $100 million development just 
south of Brampton was revealed by 
Charles Watson, President of Peel 
Village Development Ltd. 


The property involved four farms 
including the Bull Estate, Brampton, 
some 26 miles from Toronto, lies just 
west of Malton Airport. The proxi- 
mity to this, the 401 expressway and 
the creation of a four-lane expressway 
out of highway 10 makes the plan 
entirely feasible says Mr. Watson. 


Preliminary plans for the total de- 
velopment call for 551 acres residen- 
tial; 44 acres commercial, 25 acres for 
schools, 38 acres for parklands, and 
127 acres for industrial development. 
Population is estimated at 14,000 
with 78% housed in single family 
dwellings. Residential areas include 
single family dwellings, maisonettes, 
semi-detached homes, terrace housing 


Executive Committee: 

C. W. Rogers, Toronto, President 

Hugh McKeown, Ottawa, Vice-President 

F. N. McFarlane, Ottawa, Past-President 
Executive Directors: 

A. Hawreliak, St. Catharines; R. Bosley, 7 
ronto; A. Wiebe, Kitchener. 

Regional Directors: 

A. G. Clarkson, Sarnia; S. J. Campbell, H 
ilton; R. Sanderson, Port Credit; E. B. |} 
ing, Sault Ste. Marie; K. S. Raven, Kings 
Secretary-Treasurer: 

H. W. Follows 109 Merton St., Tor 


and apartments. The main cause. 
into the eastern development stret 
ing from Highway 10, east to Kem 
Rd., is to be embellished by two se 
storey apartments to form th: 
way to “Peel Village.” 


Two manufacturers from Italy w 
among the out-of-town industriali- 
who attended the Peel Village prev: 
at Brampton Monday night. Interes: 
in locating here, the two from I: 
later made enquiries of town offic 
as to when they could get permits. 


Phase one involves 125 acres, } 
within the borders of Brampton. I: 
planned to erect 414 single f 


Tatl 
homes, and 8!» acres of terrace h 
ing and maisonnette-type buildings 
the first phase is a 25-acre indust 


lus 
park. A 26-acre shopping centre is 


the plan. ’ 


ATTENTION 
Realtors & Salesmen 


ONLY THREE 

MONTHS TO 

CAREB'S [6th 
ANNUAL CONVENTION 


* 


SASKATOON, SASK. 


September 20-23rd 
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VICE-PRESIDENT VISITS NORTH BAY 


*NIPPISSING BOARD, North Bay 


+ ' Pr pereg i} 


, welcomes first visit from Jim Lowden-Montreal 


Vice-President of CAREB. Shown left to right: Chuck Charron Vice-President; Cec 
Bain Vice-President; Jim Lowden and President A. C. Kilgour. 


BUSY VICE-PRSSi 


AA Ome TN T 
4 
Sabues bbw bal aN 


py : erat A rt ire 
LAKE! bBiscakey kiN 


“The business that offers the most 
diversified challenges to keep people 
stimulated —that’s the real estate 
estate business,” declared James Low- 
den, in his address to a joint meeting 
of the Fort William-Port Arthur Real 
Estate Boards held recently in Fort 
William. He is Mortgage Manager of 
Manufacturer’s Life Insurance Com- 
pany, Montreal; also Vice-President of 
the Canadian Association of Real 
Estate Boards, and Vice-President of 
the American Institute of Appraisers. 


Mr. Lowden also said that modern 
Canadian Realtors were more fortun- 
ate than those practicing in years past. 
Nowadays, with the many various 


INCLUDE 


pe A Re =F , A py 
Ba eee ki bak ik 


ble, hardly 24 
homes would pass, 5 dadoiie a Broker or 
salesman could figure some way to get 


a tough deal financed. 


A few years back, most people wan- 
ted the security of clear title to their 
property. This is not so in 1989. 
Modern investors find that they are 
better off to allow their property to 
remain in debt. Today long-term, 
blended, monthly-payment type of 
financing, combined with our tax con- 
ditions makes it more profitable to 
have minor equity in the property, for 
inflation adds to his investment with- 
out much fear of jeopardizing his 
financial position. 


APPRAISERS ELECT OFFICERS 


Emanuel Constam of Strung Real 
Estate Ltd., Bloor Street W., was 
elected president, Toronto Chapter of 
the American Society of Appraisers 
for 1959-60 at their annual meeting 
held in the Board of Trade Building 
this week. Vice-president of the mem- 
bership branch is Bernard Hemblen, 
chief evaluator for Metro Toronto; 
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vice-president of the education division 
is Donald Kennedy, appraiser, of Heir- 
loom House Farm, R.R. 1, Markham. 


Secretary is W. R. Kellough of W. 
R. Kellough and _ Associates, 100 
Adelaide St. W., and Charles Wilton, 
valuator for the Department of High- 
ways, Downsview. 


PRESIDENT 
VISITS CALGARY 


Mr. Donald H. Koyl of Saskatoon, 
President of CAREB, addressed more 
than 220 Calgary agents and sales- 
men at the regular monthly meeting 
of the Association held at the Palliser 
Hotel, Friday, May 22nd. He gave an 
excellent summary of the real estate 
picture in Canada and stressed the 
importance of a strong local real 
estate organization. 


Mr. Koyl was introduced to the 
Calgary mémbers by the immediat 
past President, Mr. J. I. England, and 
thanked by Ist Vice-President V. L. 
Hawkes, who presented Mr. Koy] with 
the traditional Calgary white’ stetson. 


Following Mr. Koyl’s address, the 
Executive Secretary of the Calgary 
Board, Mr. W. Frank Johns, outlined 
briefly the history of the Calgary 
Board and then introduced to Mr. Koy] 
27 members of the Association who 
had held continuous membership for 
ten years or more. Mr. Koyl presented 
each of the 27 agents and salesmen 
with suitable engraved plaques. 
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Omntarie Association @f Real Estate Boards 


CO-OP Li 


Type of Property 


Urban, 2 houses, 2 cabins 
Summer estote 


Farm, 1393 acres 
Gas station, snack bar 
Retail florist business & 

greenhouses 
Summer resort business 
Store and 3 apts. 


tore 


Year round tourist home 
Country residence 


Tourist camp 

Hotel 

Tourist Camp 

Auto body shop 

Tourist comp 

Vacant land 

Dry cleaning establishment 
Form 

Apts & snack bar 

Auto body shop 


Vacant land 
Small factory 


STINGS 


fa eee ea 
a. ' 2 
hes a id Ee 





TIVE 


PMMEDIATELY 








Selling 
Location Listing Broker 
of property price Listing Broker Comm. 
Atherley .. $ 9,500. R. J. Slessor, 19 Collier St., Barrie 3.80 
Beaverton . $ 81,000. Gibson Bros. Limited, 
100 University Ave., Toronto . 3.80 
Brampton, per acre $ 1,000. Gordon A. Hutchison, 
29 Queen St., Brampton .. 3.80 
4 mi west of Fenelon Falls $ 27,000. Goodman, Arkwright & Anderson Ltd., 
64 Lindsay St. S., Lindsay 5.80 
Centerville $ 90,000. Dawn Duench) 52% King St. N., Waterloo . 5.80 
Manitowaning $ 25,000. Bert Weir & Sons Ltd., : 
237 Dundas St., London 5.80 
Cornwall . $60,000. Canada Trust Co., Huron & Erie Bldg., 
London . iy Sf ema Rasa ke 3.80 
Cornwall . $75,000. Canada Trust Co., Huron & Erie Bldg., 
London : SiR hci 3.80 
Trenton $85,000, Collette & Whitley, 54 Division St., Trenton 3.80 
Beaverton _ $33,000. Lloyd Realty (Oshawa) Ltd., 
101 Simcoe St. N., Oshawa 5.80 
Ridgeway $70,000. Costen & Fowler Ltd., 214 East Main St., 
Welland SrA tion saetian 5.80 
Fergus $ 75,000. Harold S. Hare, 194 Broadway, Orangeville 3.80 
Rice Lake _... $ 22,000, R- Gordon, 523 Ragers Rd., Toronto 5.80 
Niagara Falls ................ $ 80,000, Steve B. Blosh, 673 Ontario St., 
Niagara Falls stiri ane Ms 3.80 
2% miles east of Trenton Extra Realty Ltd., 989 Bloor St. W., Toronto 5.80 
oir. . . $35,500. 
Collingwood _$ 7,500. Ken Wiles Ltd., 153 St. Clair Ave. W., 
Toronto se ctchnse eunmuberaiei z: 5.80 
Welland ......................... $ 19,000. Costen & Fowler, 214 Main E., Welland .. 5.80 
Esquesing ... . $ 30,000. Ackrow & Wells, 52 Main St. N., Weston . 3.89 
St. Catharines 20.2000... $ 40,000. Stephen Dennie, 51 Niagara St., St. 
CM i.) Sai coiceloasesdiasastioedauncsteseses 3.80 
aR 6 en $ 22,500. R. Patterson & Sons, 215 8th St. E., 
Cte SONI asset oe seis asicaaccecdees sibea tects tere 
Peet Sie accccscncvcducccsceee, $ 1,250. W. A. Elliot, 533 Brant St., Burlington 5.80 
SIMONE. gon iscsccecesisnscese $ 4,200. Bruce W. William, 639 James St. S., 
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Motel 
3 stores 


store, snack bar 
Store 


Bowling alley 


Grocery 
Nursing home 


Restaurant & Service stn. 


Business block 
Residence 

Commercial building 
Form 

Residence 

Barber shop & residence 


Farm 


Lake Simcoe 


Buttermilk Falls 
Woodstock 


Tecumseh 


Elliot Lake ....... 
St. Catharines . 


PIII oo cFoccedexcewsstass 


IN enn ie hie 
RO Sle aR Aeon ce, 
ONE ioe spins cone ctarxcoecns 
Pickering Twp. 

Stouffville 
Angus 


1 mile east of Grafton 


45,000. 


. $ 20,000. 


$ 10,250. 
$ 37,000. 


$ 75,000. 


$ 20,000. 
$ 39,500. 


. $ 60,000. 


$135,000. 


. $ T,628, 


$250,000. 
$ 36,000. 
$ 17,500. 


. $ 27,000. 


. $ 13,000. 






R. G. Crawford, 237 Kenilworth N., 





PARIS ice tan ahi det al ne 3.80 
Newell, McInerney & Bishop, Minden 5.80 
Ray C. Edwards, 666 Concession St., 

AUN ici hae aos gi eee 5.80 
Foster & Robarts, 76 University Ave. W., 

NTR i isc ct eiecacca age ia an cuneseatcdees 3.80 — 
Carman Aiello, P.O. Box 35, Elliot Lake 5.80 
M. E. Dilamarter, 204 Queenston St., 

SeE mI 5st dlls oansieee Reade 3.80 
Kernahan & Graves Ltd., 12 Queen St., 

Sie © NNN 5.3 Since cacztawss psxereacienieen - anew 
Collette & Whitley, 54 Division St., Trenton 3.80 
Harold S. Hare, 82 Main St. N., Brampton 3.80 
Canada Trust Co., 220 Dundas St., London 3.80 
Annan & Cook Ltd., Markham Village 3.80 
W. F. Lamson, 11 Raleigh St., Chatham 3.80 
L. S. Snelgrove Co. Ltd., 49 Eglinton E., 

Toronto REL oti ng cate haa eer des ey 3.80 
Strung Real Estate, 628 Bloor St. W., 

Toronto Les dota aul ecopks aes ata gbaaonies 3.80 
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ONTARIO CO-OPS Continued 


0-2622 
0-2627 
0-2631 


Summer residence 

Urban estate 

Cottages & cabins 
wv 


Farm 


0-2636 
Service station 


0-2643 
0-2649 
0-2650 
0-2652 


Billiards & cigar shor 
Farm 

Summer Residence 
Farm, 100 acres 


Farm 


0-2653 
0-2654 Grocery & Meat Ma 


0-2657 Light 
0-2658 Busi 


Industrial Plant 


0-2661 
0-2662 


Summer Cottage 
Dry Cleaning Business 


0-2663 
0-2664 


Form 
Broiler Plant 


0-2665 
0-2667 
0-2668 
0-2671 


Residence 
Hotel 
Duplex 
Retail Store 


0-2672 Resort Lodge 


0-2673 


Country Residence 


Launderette 


0-2675 
0-2676 


Auto Wreck 
Resort 


0.2679 
0-2680 
0-2681 


Factory Building 
Farm 
Garage, Appliance Store, 
Beauty Parlor 
0-2682 Fruit Form 
0-2683 
0-2684 
0-2685 
0-2686 
0-2687 
0-2688 


Fruit Farm 

Butcher Shop 

3 Apt. & Confectionery 
Drive-In Restaurant 
Vacant Land 

Summer Land 


0-1910 Residence & Farm 


0-2333 Housekeeping Cottages 
0-2513 
0-2296 
0-2574 
0-2485 
0-2399 


Country Home 

Farm, Summer Residence 
Summer Resort 

General Store 

Country Property 


0-2690 


Summer lodge 


0-2691 
0-2692 


Business property 
Summer resort 
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ness & Summer Cabin 


> 


Grenadier Island $ 20,000. 
3% miles north of Orillia $ 87,500. 
Nipigon $ 35,000. 


Floss Twp. .. . $ 20,000 


Aurora $ 68,000. 
Milton 

North Augusta 
Woodstock 

4 mi. 


$ 46,000. 
$. 23,000. 
$ 60,000. 
N. of Brampton $ 1,000. 
per acre 
1,000. 
per acre 
$ 7,500. 
plus stock 
Brontford $ 35,000. 
Collingwood $ 6,500. 


4 mi. N. of Brampton $ 


Preston 


4 mi. from 


Little Lake Joseph $ 12,000. 
St. Catharines $ 25,000. 


Thorndale $ 37,500. 
Elora $ 55,000. 


Collingwood $ 9,900. 
Woodstock $300,000. 
Peterborough $ 10,000. 
St. Cotharines $ 89,500. 


Windermere $150,000. 


Baysville $ 9,000. 


Orillia $ 9,500. 
Nobleton 
1 mi. W. of Port Franks 
Lot 
House 
Kitchener 
Wilmot Twp. 
Port Dover 


Louth Twp. 3 mi. 
St. Catharines 
Niagara Twp. ........ 
Grantham Twp. 
Welland . 25,000. 
Guelph . : 52,000. 
3 mi. W. o Cordinel 800. 
Hastings County 2,300. 


from 
19,800. 
32,100. 
8,500. 


Fonthill 67,500. 
Lake Saskatchewan- 

Minden 
Longline Lake, 
Oakley Twp. 
Port Carling 
Port Bruce 
Silent & Paudash Lakes 


13,000. 
19,000. 
2,500. 
80,000. 
18,000. 
350,000. 


Muskoka 


12 mi. s.w. of Huntsville $ 25,000. 


Crowland Twp. 
Port Sydney 


$ 25,000. 
$ 26,000. 


P. G. Davy, 282 Queen St., Kingston 
Gordon Stoutt Ltd., 39 Peter St. N., Orillia 3 
G. R. Duncan & Co. Ltd., 121 S. May St., 
Fort William 
Ken Wiles Ltd., 319 Lakeshore E., 
Port Credit .... 
Stoutt Agencies Ltd., 
Aurora : estvase cannes 
W. D. Hitchcox, 541 Brant St., Hamilton 
Pieter C. D. Toxopeus, Frankville 
Walter Cotton, 86 Margaret N., Waterloo 
Harold S. Hare, 82 Main St. N., Brampton 


87 Wess St. . 


Horold S. Hare, 82 Main St. N., Brampton 


Boddington & Finnigan, 5 Main St. S., 
Weston 
Lloyd Randall, Box 295, Brantford 
Lauer Real Estate Ltd., 21 Francis S., 
Kitchener 
Francis J. Day, Port Coning 
A. S. Kimberley Ltd., 140 Church St., 
St. Catharines 
Harvey Keith, 181 Eglinton om Toronto 
Shortill & Hodgkins, 2781 Yonge St., 
Toronto 
R. Cholkan, 527 Bloor St. W., tenuate 
M. McConrell, 41 Finkle St., Woodstock 
David J. Wood, 344 Front St., Belleville 
Kernahan & Graves, 12 Queen St., 
St. Catharines 
J. A. Willoughby, 46 Eglinton Ave. E., 
Toronto 
M. E. Dilamarter, 204 Queenie, 
St. Catharines , 
Mulcahy Ins. & Real Estote, 
Orillia 
Stuart W. Mair, 2157 King . Snenee 
S. E. Malins, Port Franks 


11 Peter St. S., 


W. L. Bitzer, 67 Ontario St., 
W. L. Bitzer, 67 Ontario St., 
P. J. Harvey, 63 Dorling St., 


S.. Kitchener 
S.. Kitchener 
Brantford 


Stephen Dennie, 51 Niagara, St. Catharines 


Stephen Dennie, 51 Niagara, St. Catharines 
Stephen Dennie, 51 Niagara, St. Cothorines 
Alice Katool, 242 E. Main St., Welland 
Stark-Janecek Ltd., 307 King E., Kitchener 
E. J. Oliver, 200 Somerset W., Ottawa 
Pearl Becksted, 3 Lokeshore Rd., 
Toronto 14 
Toronto General Trusts Corp., 253 Bay St., 
Toronto 
Sockville Agency Ltd., 
Peterborough ee 
R. C. Sanborn, theaiior: Baysville .. 5.80 
P. G. Davy, 282 Queen St., Kingston ... . 5.80 
Chartered Trust Co., 34 King W., Toronto 5.80 
Wm. A. Dadson, Port Burwell ..... 3.80 
Sands & Bateman, 359 Aylmer N., 
Peterborough 
Shortill & Hodgkins, 2781 Yonge St., 
Toronto 5.80 
Fowler Real Estate, 214 E. Main, Welland 3.80 
Shortill & Hodgkins, 2781 fica St., 
TN re Sie SORE ae trea nck aS 5.80 


5.80 


3.80 
166 Brock, 
5.80 


5.80 
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ONTARIO CO-OPS Continued 


0-2693 
0-2694 
0-2695 


Hotel 

Farm 

Restaurant & residence 

0-2696 Summer residence & 
children’s camp 

Motel & resort 

Farm & factory 


0-2697 
0-2698 


0-2699 
0-2700 


Hotel 
Lodge 


0-2701 


Farm 


0-2702 
0-2703 


Country residence 
Farm 


0-2704 Factory 


0-2705 


Country residence 


0-2706 Summer residence 
0-2707 
0-2708 
0-2709 


Summer residence 

Summer cottage 

Residence & welding 
shop 

Summer cottage 

Business & residence 

Lunch room & apt. 


0-2710 
0-271) 
0-2712 


0-2713 
0-2714 


Store 
Commercial bldg. 


0-2715 
0-2716 
0-2717 


Summer cottage 
Summer resort 
Service station 


Summer residence 
Commercial property 
Summer resort 
Winterized home 
Summer home - 


0-2718 
0-2719 
0-2720 
0-272] 
0-2722 


0-2723 
0-2724 


Summer resort 
Farm 


0-2725 


Farm 


0-2726 
0-2727 


Residence 
Fish business 


0-2728 Vacant land 


0-2729 
0-2730 


Business property 
Farm 


0-2731 
0-2732 


Suburban estate 

Business (meat packing 
& abattoir) 

Vacant summer land 

Residence 

Farm 

Summer residence 


0-2733 
0-2734 
0-2735 
0-2736 
0-2737 


Greenhouse business 


Bolton 

4 mi. n. of Pt. Colborne 

Va om. e. of Welland 
Canal 


Caledon Twp. 
Lake St. Peter 
Niagara-on-the-Lake 


Crystal Beach 
Bala 


Gwillimbury Twp. 


Burks Falls 
Gadshill 


Mitchell 
Burleigh Twp. 
Cedar Beach (Beaverton) 


Barrie Twp. 
Bancroft 


2 mi. from Hillsburg 
Lake of Bays 
Nobleton 

Brantford 


Pontypool 
London 


Innisfel Twp. 
Rice Lake 
Bracebridge 


Baysville 

Welland 

12 mi. from Kingston 
Haliburton Village 
Bruce Beach 


5 mi. n.e: of Noelville 
5 mi. from Thorold 


9 mi. w. of Burks Falls 


Brussels 
23 mi. from Windsor 


Thorold Twp. 


Welland 
Toronto Twp. 


Markham Twp. 


1 mi. from Welland 

Port Franks 

Port Franks .. 

Brighton-Trenton area 

Little Lake Joseph, Mus- 
koka 

Waterford 


$ 68,500. 


$ 80,000. 


$ 30,000. 


$ 55,000. 
$ 49,500. 


$240,000. 


$135,000. 
25,500. 


36,000. 


3,000. 
32,300. 


60,000. 
50,000. 
12,500. 


8,500. 
3,300. 


11,000. 
11,900. 


$200,000. 


3,500. 
28,000. 
25,000. 


18,900. 
56,000. 
85,000. 

9,500. 
30,000. 


22,000. 
15,000. 


7,500. 


12,000. 
60,000. 


re Ff rw AAAM & AAG 


$ 5,500. 


$ 49,000. 
$250,000 


$ 42,500. 


$ 55,000. 
$ 9,750. 
$ 20,000. 
$ 23,000. 


$ 42,000. 
$ 24,000. 


Harold F. Brown, Bolton 

Tlice Katool, 242 E. Main St., Welland 

David D. McMillan, 1916 Main St., 
Niagara Falls 

J. A. Willoughby & Sons, 46 $glinton E., 
Toronto 

A. J. Schatz, Whitby Prof. Bldg., Whitby 

Youngblue & Cooper, 14 Queen St., 
St. Catharines 


2 
Steve B. Blash, 673 Ontario, Niagara Falls 


Waterloo Trust & Savings, 69 King W., 
Kitchener 

W. J. Warren, 4028 Sheppard E., 
Agincourt 

J. J. O'Connor, 1282 Woodbine, Toronto 

Gordon A. Hutchison, 29 Queen E., 
Brampton 

Carrothers, Evans & Christie, 
99 Wellington, London 

Robert J. Lawes, 109 Aylmer S., 
Peterborough 

John Stark & Co., 353 Eglinton W., 
Toronto 

P. G. Davy, 282 Queen St., Kingston 

Fred Giles, Streetsville 


M. McConnell, Hillsburg 

R. C. Sanborn, Baysville 

Stuart W. Mair, 2157 King E., Kitchener 

M. Gruenwald, 926 Queensmount, 
Kitchener 

Philip Gendron, 1482 Danforth, Toronto 

Bert Weir & Sons Ltd., 237 Dundas, 
London 

J. F. Lewis, 390 Plains Rd., Toronto 6 

J. Miskelly, 238 Division, Cobourg 

W. W. Wright, 2 Manitoba St., Brace- 
bridge 

Young & Biggin, 3230 Yonge St., Toronto 

C. H. Danford, 97 Main W., Welland 

P. G. Davy, 282 Queen St., Kingston 

Newell & McInerney, Minden 

Corrothers, Evans & Christie, 
99 Wellington, London 

John D. Rosart, 22 Colborne, Oakville 

Fowler Real Estate Ltd., 197 King, 
St. Catharines 

E. Kraus Real Estate, 10 Eastwood Rd., 
Toronto 

T. S. Lawson, 466 Cosburn, Toronto 

John Menyes Real Estate, 1060 King E., 
Kitchener 

Michael Kroprivica, 1489 Dundas W., 
Toronto Rhee 

Shortill & Hodgkins, 2781 Yonge St., 

J. A. Willoughby & Sons, 46 Eglinton E., 
Toronto 

J. A. Willoughby & Sons, 46 Eglinton E., 
Toronto 

Alice Katool, 242 E. Main, Welland 

S. E. Malins, Port Franks 

S. E. Malins, Port Franks Be 

Lloyd Fleck, 4997 Yonge St., Toronto 

Francis J. Day, Port Carling 


C. A. Robinson, 218 Colborne, Brantford 


Note: The above listings also appear in your regular mailings. 


3.80 


3.80 
3.80 
5.80 
3.80 
3.80 
5.80 


3.80 
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CALGARY 
(KRBITRATIONS 


sstate Board has 
nding Committee on arbitrations 
is under the 

. Irl England for 
Arbitration Committee is set up 
der that disputes between mem- 
rs of the Association may be amic- 
ironed out. On oceasion the Arbi- 
nn Committee has also intervened 
itters involving a company in the 
‘ation and a member of the 


958 less than i2 


ng the year jl 

o arbitration and all were 

settled. The most com- 

requiring arbitration 

concerns the disposition of a commis- 
sion when the property is first shown 
by one company and later sold to the 
same purchaser by a second company. 

Many real estate agents and sales- 
men have the impression that the 
company which first shows the pro- 
perty is entitled to the commission. 
However, as a general rule of thumb, 
the Arbitration Committee believe that 
the commission, or the major part of 
it, should be awarded to the company 
considered to be the effective cause of 
sale. 

In some cases this would be the 
company that first introduced the pro- 
perty, but in other cases it might be 
the company who made the sale that 
contributed the most. 

It is planned to report in the 
Monthly Bulletin the results of cases 
that appear before the Arbitration 
Committee. The actual names of those 
involved will not be set out. 

During the period January lst to 
February 23rd, 1959 there have been 
no requests for arbitration placed be- 
fore the Committee, and it is hoped 


é ythat realtors in Calgary will so con- 


duct their businesses that this happy 


situation will prevail throughout the 
year, 
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2 CANADIANS 
HONOURED 


Arnold Burn of Calgary and B. Rus- 
sel Ker of Vancouver, have each been 
appointed State Chairmen of the Nat- 
ional Institute of Real Estate Brokers, 
the headquarters office in Chicago an- 
nounced in April. 

The Institute — composed of 15,000 


fh) 


} 
Realtors —is the largest affiliate of 


the Nationa] Association of Real Es- 
tute Boards and has as its main ob- 
jective the education of its members 
to serve the public better. 

One of Canadians most important 
duties will be to stimuiate panei dis- 
cussions on brokerage problems at 
real estate board mectings and during 
state conventions. Through such dis- 
cussions, Realtors are kept constantly 
up-to-date on new and proven methods 
in the way of realty advertising, finan- 
cing and taxation. They are thus 
better able to serve the public in home 
buying and other realty investments. 


MANITCSA OFFERS 
STARTLING PLAN 


Probably one of the most startling 
proposals ever offered by a Provincial 
Body is now in effect in the Province 
of Manitoba. 

In a 12-page bulletin prepared and 
published by the Manitoba Depart- 
ment of Industry & Commerce, an 
announcement was made that could 
have pleasant repercussions before 
many months are out. 

The Department has set up the 
Manitoba Development Fund which 
is an incorporated Agency of the Pro- 
vince. Its sole purpose is to finan- 
cially assist, new and existing manu- 
facturing industries, tourist and rec- 
reational facilities and community 
development corporations. 

Although the Fund was set up by 
the Province, it is not a governmental 
body. At the present time the Pro- 


vince is the M.D.F.’s only share- 
holder, but its affairs are adminis- 
tered by an independent board of 
Directors of whom only one member 
may be a government servant. It is, 
in fact, an independent corporation 
managed by successful businessmen. 


To qualify, the applicant must meet 
certain practical credit requirements, 
and show evidence of the soundness 
of the venture as to reasonably assure 
repayment. 


This move, followed closely by the 
Canadian Banks’ tight money policy, 
should offer extra encouragement to 
Canadian Business interests, to locate 
in our Central Province. 


HALIFAX-DARTMOUTH 


Eleven Halifax Dartmouth real es- 
tate salesmen successfully completed 
the first annual real estate course. 


Stanley Beaumont attained the 
highest honours in the 11-week course 
on Real Estate Brokerage. He and 
his colleagues were presented certifi- 
cates by Patrick King, Regional Vice- 
President of C.A.R.E.B. 


The following qualified: John D. 
Campbell, Mrs. Mary Brown, Joseph 
F. DeMont, Gerald K. Foley, Robert 
G. Leslie, J. Joseph MacDonnell, Mrs. 
Jean Middleton, A. Larry Pelton, 
Miss Helen Johnson and David H. 
Silverman. 


MEDICINE HAT 


At a meeting of the Medicine Hat 
teal Estate Board held May 6th, the 
following members were elected to the 
Executive: 

Harold Mantz, President; Bill Lees, 
Vice-President; Leonard Flynn, Sec- 
retary-Treasurer and Directors Henry 
Klaudt, Don Andrews, Fred Hall. Ben 
Stene is immediate past-President. 
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BRITISH COLUMBIA 


cd 42 4S a Pe on 4 
Penticton Gots 


Bidding for the British 
Columbia Real Estate As- 
sociation’s 1960 Conven- 
tion were Syd Hodge (left) 
ond Frank Sanders, both 
from Penticton. The two 
gentlemen from Sunny 
Okanagan, parked by the 
registration desk at the 
Horrison Hot Springs 
hotel (scene of the April 
Convention) and corraled 
each delegate as they 
came to register. Results 
were obviously good! 


NEVY BOARD ON 
VANCO 


As of Apri] 17th, Vancouver Island 
now has two Real Estate Boards, 
Victoria Real Estate Board and the 
newly formed Vancouver Island Real 
Estate Board. At a ceremony held at 
the Qualicum Beach Inn, Nanaimo, 
Herbert R. Fullerton — Vancouver, 
Vice-President of CAREB, installed 
the first slate of Officers. 


Vie ISLE 


Also present at the inaugural meet- 
ing were Don Koyl, President of 
CAREB, and Russell H. Ker, Presi- 
dent of the Victoria Board. 


The new Officers are: me Dickie, 
president, of Duncan; R. N, Carey of 
Courtenay, first vice- ee and 
Pat Shea of Nanaimo, second vice- 
president. 


Directors for various Island regions 
are: Duncan, R. Dickie; Chemainus- 
Ladysmith, J. E. Hess; Nanaimo, 
Pat Shea and Colin Campbell; Port 
Alberni, J. A. Ellis; Courtenay, R. 
N. Carey; Campbell River, H. Nor- 
ton; Parksville-Qualicum, Allan Arm- 
strong. 
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ACT AMENDMENT 
REVEALED BY BONNER 


Attorney-General Robert W. Bon- 
ner was guest of the Directors of the 
B.C. Association Real Estate Boards 
at the first meeting of the 1959 Direc- 
torate in Vancouver, Monday, May 
25th. 

Also attending the meeting were T. 
Cantell, Superintendent of Insurance 
for the Province, and Professor Phillip 
H. White of the Faculty of Commerce 
and Business Administration, U.B.C. 
co-ordinator of the Pre-licensing 
Courses for real estate agents and 
salesmen. 

Subjects discussed by the Attorney- 
General and Superintendent of Insur- 
ance included the recent amendment to 
the real estate Act calling for controls 
on land development deals. 

Attending the meeting were Presi- 
dent Mladin G. Zorkin of Nanaimo, 1st 
Vice-President Fred Philps of New 
Westminster, 2nd _ Vice-President 
Charlie Brown of Vancouver, and Di- 
rectors John R. Harvey of Quesnel, 
R. E. Slinger of West Vancouver, 
Lynn K. Sulley of White Rock, Lorrie 
Kirk and P.D.P. Holmes of Victoria, 
Fred B. Urquhart and Harold Chivers 
of Vancouver, and Bill Hyndman of 
Cloverdale. 


President: 
Miadin G. Zorkin, Naniamo. 
Vice-Presidents: 


Fred Philps, New Westminster; Charlie 
Vancouver. 


Past-President: 


M. G. Klinkhamer, Cranbrook. 


Directors: 


Syd Hodge, Penticton; R. E. Slinger, W 
John R. Harvey, Quesnel; Fred B. Urc 
Vancouver; Lynn K. Sulley, White Rock: } 
Chivers, Vancouver; P. D. P. Ho Ss. 
Bill Hyndman, Cloverdale; Lorrie Kirk, \ 


MULTIPLE LISTING 
FOR B.C. 


At the Annual Cenvention of 
British Columbia Association 
Estate Boards, held in April at 
rison Hot Springs, a scheme was 
vanced to put into operatioz 
Province-wide Multiple Listing S 
viee, with central Office to be in Y: 
couver. 

The service to be placed on a ; 
months trial basis, will seek 
interest of some 2,500 Realtors 
salesmen in B.C. 

This medium of exchange will m: 
that Realtors on the West coast 
be able to expose certain listings 
complete B.C. Market. 

The new multiple Listing sem 
should see a spurt in sales of yn 
ties that seek customers from bey 
the loca] potential. 

The system will offer blanket 
posure for listings that fall into ¢ 
following categories: all types 
businesses, motels, restaurants, hot: 
rural holdings, estates, 
perties, etc. 


BOARD PUBLISHES 
IMPORTANT BOOK 


Probably the most ambitious sum 
ever created by a real estate ass 
tion has been finalized and publis 
by the Vancouver Real Estate Bos 
Entitled “Real Estate and Busi 
Trends in Metropolitan Vancou 
and British Columbia” it complet 
studies the real estate climate in t 
area, 

The book is separated into five = 
tions each offering a comprehens 
study. Section A deals with If 
Estate activities. B. Construction co- 
C. Urban renewal. D. Business 
Employment conditions. E. A bre: 
down of various statistics. 

This exceptional study is sold 
the Vancouver Board at $5 and * 
for additional copies. 

Same may be had by writing 
Board, 883 Howe Street, Vancou: 
B.C. 


tourist p 
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VICTORIA BOARD Head Table Guests Victoria Meeting 
GREETS INCOMING 


OFFICER SLATE 


Victor! 
Annual 


> time 
r the world. 


HEAD TABLE GUESTS INCLUDED: (reading from the left) Mladin Zorkin, President, 
B.C. Association of Real Estate Boards; William Bailey, President, The Real Estate 
Board of Victoria; Honourable Robert Bonner, Attorney-General of British Columbia 
Col. B. Russell Ker, Past President, The Real Estate Board of Victoria; Herbert R. 
Fullerton, Vice-President of C.A.R.E.B. and Chairman of Real Estate Council of 
B.C.; L. M. Corke, President, Multiple Listing Bureau 


Bumper Cards and Badges Available 


| 


&. ini a 
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_American-Standard Products (Canada) Limited have jumped onto the 
Realtor bandwagon with both feet. In January Realtor this firm exposed 
their aims for assisting Realtor sales of new homes, by use of promotional 
material strategically placed through-out inspection models. 


Members of the 1959 Directorate of 
the Victoria Board are as follows: (read- 
ing from top) P. D. P. Holmes, First 
Vice-President; K.J. Davis, Director; L. 

gM. Corke, Second Vice-President; W. Now the firm offers bumper stickers and badges gratis to any Canadian 

J ’ Boiley, President; L. E. Kirk, Director. Realtor or salesman who writes a request. The stickers and badges are avail- 

Not shown, F. N. Cabeldu and W. S. able by contacting any sales office of American Standard, or by writing their 
Kirkpatrick, Directors. Advertising Department, 1201 Dupont Street, Toronto 4. 


eo 
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astufe promotion 

. we do not know who was responsible 
for this idea; the Ad Manager or Realtor 
of New Westminster B.C. Howe 


er, the 
British Columbian carried an 8-poge 
‘Home Pageont supplement in their 
Morch 26th edition. A ratio of 25-75 
(editorial copy - paid space) must have 
stimulated house sales in that neck of 
the woods. Even attracted a full page 
Ad from Capilano Highlar Ltd North 





Vancouver Real Estate Firm, some 25 
miles removed. 


Realtors in other towns might follow 
this idea, by approaching their own local 
newspaper. 


The only thing we might 


suggest, !s 


to run a= series of at least three 
supplements consecutively. It’s the old 


story in Advertising: 


“One Ad gets them thinking .. . two 
Ads cements the idea three Ads 
makes them Act!" ... 


a ‘reely’ good composer 


in April's edition of the Canadian 
Realtor, we onnounced the winners of 


our little ‘wishful thinking’ cha cha com- 
petition. The contest revealed that there 


EVERYBODY 


reads the 


Spectator 


There are more Spectators sold 
in Hamilton DAILY than there 
are homes in the city. 


FOR COMPLETE COVERAGE 
AND QUICK ADVERTISING 
RESULTS 


use 


SPECTATOR 
WANT ADS 


Serving one of Canada's fastest 
growing areas 


THE HAMILTON SPECTATOR 
Est. 1846 


Hamilton, Ontario 


1TOQ PERSON 
4 Lt © PERSON 


are many budding Paul Ankas amon 
our profession. 


However, we did not receive 
mission from Bill Hughes of 

Ontario 
talents 


We had to find out this m 
the Goderich Signoai- 
who tells us that Don Messer ond his 


from 


Islanders plugged a song entitled ‘’Mec- 


Pherson’s reel’’ composed by Mr. Hughes 


An_ ex-London-Ontario Real 
salesman, Bill will take up his work in 


Goderich ... 


sixteen tons 


. out in Nanaimo there’s a chap who 
is living a Walter Mitty type of life. Al 
Addison is a real estate solesman by day 

. is @ cowboy singer by night thas his 


own 15 minute radio program) AND, so 





help us . . . Owns and operates a ccal 
mine. He bought the mine from a Seattle 
firm and whenever he needs extra cesh, 
down he goes to the depths . . . hauls 


out ten or twenty tons whicn he se 
$20 per. 
down that hole,’’ he states... 


“I’ve got a bankful cf money 






out-of-the-way please 


. in Montreal, a 10-storey apartment 
building stopped an important street from 
With typical 
French ingenuity, the city Engineers rec- 


becoming a thoroughfare. 


ommended purchase of same, removed 
part of the first floor and ran a roa 
through to link with the street on the 
other side... 


smoke gets in your eyes 


George Kursynski a Vancouver 
Real Estate Salesman escorted a couple 
of potential home buyers to the front 
door of a listing. Opening the door with 
the usual salesman’s flourish he was met 
by a gushing billow of dense smoke. 


When the firemen arrived it was found 
that the furnace had ‘blown back’. Our 
source ‘didn’t say whether 
bought the house... 


the couple 












Conadian Association Real Esta: 


Boards 
16th. Annual Conference 


Saskatoon, September 20th.- 
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anyone got a form? 











on the bulletin Board 
Toronto Real Estate Board there is p.- 














ned this letter. Apparently it was cric 








ally received by the Ontario Recist 
who turned it over to Toronto. Here 


is and don’t rush! 





















“Canadian Real Estate Divisior 














Toronto, Ontarial, Canada 











Dear Sir: 


Please send me a bulletin of a 
farm land you have in Canada fot sa 
Please send immediately | am interes 
in purchasing farm land for ao sumr 
cottages. 






































respectfully youirs, 











_—_——— . 


DATA DD 
RiGes tu. 


As Soon As You Can 




























are 





For The 











ee Cre 








Saskatoon Convention 








1 tty NM Oo 





Registration blanks at your local Board 








office or write 
LLOYD JONES 


CAREB Registration Chairman 


100 Ross Block 























Saskatoon, Sask. 





























SEE YOU THERE! 


~ 
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GENERAL 
SEAL ESTATE 


e ERANDON, MAN. 
i! ; & Co. Ltd., 


- juth Street. 


e } ORT WILLIAM, ONT. 
Wolpert Realty Limited, 
+t Willham - Port Arthur. 


e NANAIMO, B.C. 
tivcember Roses on the Blue Pacific 
Sanaimo Realty Co. Ltd., 

‘Nanaimo Realty Block. 


e OSHAWA, ONT. 
} seas Peacock, Realtor 
Simcoe St. N. 


e OTTAWA, ONT. 
P Hubert McKeown, 
“fcheown Realties Ltd., 
:©4 Somerset St. W., (CE. 2-4806). 


@ SUMMERSIDE, P.ELI. 
Summerside Realties” 
itex 298, Summerside, P.E.I. 


FOR REAL ESTATE 
SALE 


@ CALGARY, ALTA, 
Hurn-Weber Agencies, 
218 Seventh Ave. W. 


® EDMONTON, ALTA. 
Spencer & Grierson Ltd., 
10917 Jasper Avenue. 


® NIAGARA FALLS, ONT. 
lavid D. McMillan, Limited, 
1916 Main Street. 


® 'ETERBOROUGH, ONT. 


rwin Sargent and Lowes, 
441 Water Street. 


« QUEBEC, QUE. 
I. ss Brothers & Company Limited, 
P.O. Box 9 (Uppertown) 
L.Afontaine 2-4091 


® WINDSOR, ONT. 
Alex E. Hoffman, 
“30 London St. West. 


* CALGARY, ALTA, 
Cote & Hunt Ltd. 
41 Hollinsworth Bldg. 


° EDMONTON ALTA. 
ever Bros. i 
W019 101A avers ode 
® OTTAWA, ONT. 


5 A. Fitzsimmons and Co. Ltd. 
‘ealtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 


SSS SSS 
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FOR INDUSTRIAL 
SITES AND PROPERTIES 


@ CALGARY, ALTA. 
Cote & Hunt Ltd. 
41 Hollinsworth Bldg. 


@ EDMONTON, ALTA. 
Melton Real Estate Ltd., 
10154 - 103rd Street., Phone 47221 

@ EDMONTON, ALTA. 

Don Reid Real Estate Co., 
11563 Jasper Avenue. 
@ FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 
@ HALIFAX, N.S. 
Roy Limited, 
Roy Building. 
@ REGINA, SASK. 
W. Clarence Mahon, 
350 Western Trust Bldg. 

@ WINDSOR, ONT. 

Alex E. Hoffman, 
930 London St. West. 


@ EDMONTON, ALTA. 


Weber Bros. Agencies Ltd., 
10013 - 101A Ave. 


FOR IDEAL 
STORE LOCATIONS 


@ FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd. 
121 May Street. 


FOR APPRAISALS 


@ CALGARY, ALTA. 
Ivan C. Robison & Company, 
703-5 Street West, 
Phone AMherst 63475. 

@ EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 - 101A Avenue 

@ TORONTO, ONT. 
Chambers & Meredith Ltd., 
24 King Street West. 


@ ST. CATHARINES, ONT. 
Andy Hawreliak, Realtor, 


Dominion Building, MUtual 4-2324. 


@ OTTAWA, ONT. 
C. A. Fitzsimmons and Co. Ltd., 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 
@ WINDSOR, ONT. 
I. W. Thrasher Real Estate 


1596 Ouellette Ave., 
Phone CL. 6-2335 


FOR SUMMER 
PROPERTIES 


@ MUSKOKA, ONT. 
Francis J. Day, 
Port Carling - Phone 84. 









FOR PROPERTY 
MANAGEMENT 


@ HALIFAX, NS. 
Roy Limited, 
Roy Building. 

@ VANCOUVER, B.C. 


Blane, Fullerton & White Ltd., 
517 Hamilton Street. 























WINDSOR, ONT. 

U. G. Reaume Ltd., 

176 London St. W., 

802 Canada Trust Bldg. 
e@ CALGARY, ALTA. 


Crown Trust Company, 
227 Eighth Avenue W. 


Rates for Advertising 
in the Real Estate 
Directory: 


3 lines — 12 issues 


$45.00 
29.00 


3 lines — 6 issues 


Additional lines $1.00 per issue. 
No charge for city and province lines. 





PROFESSIONAL 
LISTINGS 


Rates for Professional Listings 
ONE INCH SIZE 


For six insertions 
For twelve insertions 


HANKS & IRWIN 
ARCHITECTS 
2848 Bloor St. W., Toronto 
RO. 6-4155 


FOR THE BEST INFORMATION 
ON B.C. REAL ESTATE 


Office buildings, industrial and revenue pro- 
perties, homes, building lots and sub-division 
developments. 


rite, wire or phone 


Ww 
BOULTBEE SWEET & CO. LTD. 


555 Howe St., Vancouver, B.C. MU. 1-7221 


WE SELL WINDSOR 
specializing in 
Appraisals, Sales, Industrial 
We like to co-operate — Call 


I. W. THRASHER 
1596 Ouellette CL. 6-2335 





WESTERN CANADIAN 
APPRAISALS 


Arthur E. Jellis, M.A.I. 
ACCREDITED MEMBER: 
American Institute R.E.A. and 
Appraisal Institute of Canada 
MELTON REAL ESTATE LTD. 


Head Office, Edmonton, 
10154 - 103 St., Phone GA 4-722! 
Calgary, 534 - 8th Avenue West, 

Phone AMherst 6-867! 

Vancouver, 2396 E. Broadway, 
Phone HAstings 9410 


. $60.00 
. $95.00 
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or» th 4 r any My 
Ameriean-Standard elinches the 
Dream-colour bathrcoms, famous <a furnaces 


by American-Standard 
are plus-features that close more sales 


Sign of Quality Hones 


It’s always easier to sell a house when it features American-Standard 

products — but especially now, during the American-Standard NOW IS 

THE TIME TO BUY A NEW HOME campaign. Through heavy colour advertising 
in magazines, backed up by promotion in newspapers, street cars and buses and on 
television, American-Standard is pre-selling thousands of homes across the country. 
Tying in with the current promotion is the American-Standard HOME 
MERCHANDISING KIT, containing traffic-stopping on-the-spot display material. 
American-Standard products provide strong talking points for you. Draw attention 
to American-Standard equipment in the homes you show and turn house hunters 
into home buyers. 


citetiemmemenion tt. ee 


first and finest —the world over 


plumbing fxtures, Gurney furnaces, boilers, radiators, ventilating and air-conditioning products, and heat exchange’ 
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